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INCORPORATED 1819. 
CHARTER PERPETUAL. 


A4ETNA INSURANCE CO. 


E. O. WEEKS, Vice-President. 
WM. H. KING, Secretary. 


Cash Capital, - - - § 4,000,000 00 SY~ 
Cash Assets, - - - 12,089,089 98 = 
Total Liabilities, - - 3,655,370 62 
Net Surplus, - - - 4,433,719 36 % 
Losses Paid in 79 Years, - 


Western Branch: 


AAtna Building, 413 Vine St., 


CINCINNATI, OHIO. 





1851. 1isss. 


FIRE UNDERWRITERS AGENCY 


OF THE 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W PoHLMAN, 
PRESIDENT. 


E. W. BURNET, 
SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. | 


WM. B. CLARK, President. 





| No. 21 E. THIRD STREET, 


A. C. ADAMS ) , , 
HENRY E. REES, j Assistant Secretaries. 


_ Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 
= Omaha, Neb. { W.P.HARFORD, Ass’t Gen’! Agt. 


Pacific Branch, ) BOARDMAN & SPENCER, 
San Francisco, Cal. } General Agents. 

) Inland Marine ) CHICAGO, ILL., 145 La Salle St. 

Department. )} New York, 52 William St. 


KEELER “& GALLAGHER, General Agents. 
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BROADWAY Company. 


OF NEW YORE. 





| Assets a ; . is $280,318.00 


Capital 
Net Surplus. 


od spas _ ..--. 200,000.00 
. §8,037.00 


G. W. POHLMAN, General | Agent 


FOR OHIO. 


CINCINNATI, O. 


Cc. B. FUNSTON, Special Agent, 
Columbus, Ohio. 





Ohio Farmers Insurance Company 


\. &. WELLS, SECRETARY. 





LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January 1st 1898 of $1,046,010.52, reserved 
as follows for the protection of policy-holders : 
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The Best 


Pusfth 
Policies; Se ot SiG ee Commissions, 


OF NEW YORK. 








ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEc’y, 


256 and 257 Broadway, - NEw YORK. 


ASSETS, over BBO0,000 


275,000 





Surplus to Policyholders, 


1829. 1898. 
—=———___ “OLDEST IN THE WEST.” ~——_ 
CINCINNATI comrany. 


Resident Agents in the Principal Cities of Ohio. 


R. T. BONSALL, Pres. L. L. TOWNLEY, Sec’y. P. W. CADMAN, Gen. Agt. 


CINCINNATI, OHIO. 


Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 





CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, : O. I. GUNCKEL, 


President. Secretary. 


TEUTONIA 


Fire Insurance Company, 


OF DAYTON, OHIO. 


ASSETS, $517,726.46 
LIABILITIES (including Re-insurance Fund), 81,585.90 
NET SURPLUS, 336,136.56 


EDWARD PAPE, President. A. LEGLER, Vice-Pres't. J. LINXWEILER. JR., Sec’y. 


THE OHIO UNDERWRITER. 








ee 1867. Members’ Safety Fund 


81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 


HARTFORD, CONN. 


Sells all Desirable Forms of Up-to-date Contracts. 


Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, etc. 





E. B. SAYERS, Central Manager, Chamber of Commerce Building, 
Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
makes renewal contracts with reliable men. WRITE HIM. 





~ Cooper 


Fire Insurance Company 


OF DAYTON, O. 


W. P. CALLAHAN, C. D. MEap, 


President. 


CHAs. W. SCHENK, 


Vice-President. Secretary. 
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COMPOSED OF 


EUREKA 
Fire and Marine Insurance Co, 


ORGANIZED 1864. 


CAPITAL $100,000. ASSETS $290,182. 
SURPLUS $191,199. 


SECURITY 
Fire Insurance Company. 


ORGANIZED 1881. 


CAPITAL $150,000. ASSETS $271,759. 
SURPLUS $186,910. 


COMBINED STATEMENT. 


Capital $250,000. Assets $561,941. Surplus $378,109. 


F. A. ROTHIER, President 
ADAM BENUS, Secretary. 


FRANKLIN 


COLUMBUS, OHIO. 


WRITING A GENERAL BUSINESS THROUGHOUT OHIO. 


Agents Wanted in First-Class 


Cincinnati, Ohio. 





INSURANCE 


COMPANY.. 


Unoccupied Towns. 


P. HUNTINGTON, Pres. H. C. BANCROFT, 


Vice-President. 


H. O’KANE, Sec’y. 
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WADDILL’S PULL. 

We notice that James R. Waddill has been 
employed by the insurance companies as their 
attorney in the action against them by Attorney 
General Crow of Missouri under the anti-trust 





law. Colonel Waddill, since leaving the insur- | 


ance commissionership of Missouri, has been 
employed in various capacities by insurance 
companies, though he is not known to have 
any special ability as a lawyer. 
the American Credit Indemnity Company of 
St. Louis hired him to go around to the various 
insurance departments and throw mud at its 
competitor, the Ocean Accident & Gurantee 
Company. The object was to prevent, if pos- 
sible, its admission to the various states, on the 


Not long ago | 


ground f¢hat its charter in England was too | 


liberal, though it had the necessary deposits in | 


the United States. Waddill succeeded in mak- 
ing some trouble for a time. 
to have a pull with the departments, and the 
American bought it from him. A man like 


He was supposed | 


Waddill has, at least in this case, proved him- | 


self to be, should not be dignified with employ- 
ment from insurance companies. 


PIQUA MUTUAL ASSOCIATION. 


The Piqua Mutual Aid-and Accident Associa- 


tion objects to our article in last issue treating | 
The association points out sev- ! 
eral misstatements which it says we have made, 
and we take its word for it, they are such. We | 
stated that about two years ago the association 
changed its plan and began to accumulate a 
reserve fund. We are informed that it was 
about four years ago that this was done. The 
officers deny that it has gone on ‘‘practically a | 
stipulated premium plan,’’ and state that it will | 
continue to operate as an assessment company. 
They claim, however, that their new rates are 
adequate for a continued level premium, Their 
premium, they say, is now based upon the 4 | 
per cent experience tables, with an allowance 
for lapses, and a 25 per cent expense ratio. 

We made one material mistake in our article | 
when we said the new rate at age 25 for $1,000 | 
life and disability insurance is $18. It is in 
reality but $15.60. In fixing the rate at $18 we 
presumed the expense dues of $3.00 were in 
addition as under the old form, but we are in- 
formed that under the new plan they are in- | 
cluded in the straight premium of $15.60. At 
this age (25) the raise in rates practically amount 
to but 60 cents. The officers claim the associa- | 
tion has written a larger new business in No- 
vember than in any previous month, and that 
the new business in the past few months has 
been better than the average. 

We do not wish to be interpreted in our 
former article as impugning the honesty or con- 
servatism of the management of the Piqua 
Mutual, The company is conducted at a fairly | 
low expense, 25 per cent of the premiums, and 
has not as yet materially increased its mortality | 
rate. The association is now sixteen years old. | 





It was organized originaliy as a purely Odd 
Fellows company, on the straight post-mortem 
assessment plan. There have been several raises 
in rates and several changes in plans. Up to 
this time the association has made a good in- 
crease in membership each year, and this new 
blood has kepi the death rate down and the 
members fairly satisfied. But will this con- 
tinue? The indications are that it will not. 
Since January Ist, and up to November 15th, it 
has lost more than one-fourth of its entire mem- 
bership, or 3,515 policies out of 12,170 in force 
on January Ist. To offset this only 1,211 poli- 
cies have been issued, and this as the result of 
unusual effort. The association had in force on 
November 15th 9,867 policies and $14,917,500 
insurance. As it only began accumulating a 
reserve fund four years ago, it has but $50,000 
reserve for fifteen millions insurance in force. 
It is plain that the ruling of the Odd Fellows, 
compelling the association to cease using the 
name of the order as that of the association, has 
had an unsettling effect on the membership. 
This, with the raise in rates, has created quite 
an obstacle to the company’s continued smooth 
sailing. 

While the association claims it is a purely 
assessment company and in no way ‘‘stipulated 
premium,” at the same time its officers and 
agents insist that the present rates are adequate 
for a level premium through life and that they 
will never have to be raised. The premium is 
based on four per cent reserve with an addition 
for expenses and a deduction for anticipated 
lapses. which are not considered in reserve cal- 
culations. The fifty thousand dollars is pointed 
to as sufficient guarantee that rates will not 
have to be raised. Fifty thousand dollars would 
not be a drop in the mortality bucket if the as- 
sociation’s death-rate starts to increase as it has 
in nearly every other company of the same age. 
As stated in our previous article, we believe the 
Piqua Mutual is in a critical position, and while 
in no immediate danger by any means, it has 
started on the down-grade and will soon be 
grappling with the problems which have arisen 
as the result of its unscientific system and faulty 
construction. An assessment society’s chief 
asset lies in the loyalty of its membership; and, 
in the case of the Piqua, this appears to be 
seriously undermined. 


GOOD REPORTS FROM CLEVELAND. 
Reports from Cleveland are that companies 
and chief agents that are affected mostly by the 
proposed rule of the board, which will cut down 
the number of agents a company shall have 
to five, are nearly all standing by the reorgani- 
zation committee and sacrificing temporarily 
their private interests to the general good. They 
feel that the time has come to rally to the sup- 
port of the reform theory, and they are doing it 
nobly. As is known, quite a number of com- 
panies have a chief agent for Cleveland,,and 
these general agents have the power to appoint 
sub-policy-writing agents. In this way some 
companies have unnaturally expanded their 
business, and by the new rule of limiting the 
number of agents some of them will have to cut 
off and lose some of their business. It is plain 
that this is necessary to the continuance of co- 
operation in Cleveland and the insurance men 
realize that they must each contribute some- 
thing to the common good. The committee in 
charge of the reorganization are able men, and 
are doing their work well. The prospects are 
that they will prevail. 





A New York dispatch to the Chicago 7imes- 
Herald says that grave fears-are entertained for 
the recovery of Charles Sewall, manager of the 
Commercial Union, as there is no improvement 
in his condition. 





Late Chicago News. 


CHICAGO, December 2!.—(Special.) — Judge 
Foote, of the Kansas department is here visit- 
ing foreign offices. His presence is causing 
much comment. 

S. D. Scudder, southern manager of the Ger- 
mania Fire of New York, moves his department 
to New York. 

There is a movement on foot to abolish foreign 
members of the Chicago board. 

Angus Almond withdraws from his partner- 
ship with N. J. Dilday. They are managers for 
Kentucky of the Equitable Life. He is suc- 
ceeded by H. J. Powell of Henderson of the 
Manhattan Life. 


Phoenix of Hartford Rumors. 

The rumors which have been revived since 
Mr. George M, Lovejoy was appointed assistant 
general agent of the Phoenix of Hartford at 
Cincinnati, that the Western department would 
be moved to Chicago on January Ist or at any 
time in the near future, is officially denied at 
the Phoenix office. Ontside of the appointment 
of Fred B. Luce, formerly of the Palatine, to be 
Illinois state agent, and the changes recently 
made, no more changes may be looked for in 
the Western department. Mr. Lovejoy will 
assume his duties with the Phoenix about Jan- 
uary Ist. 

Sprague Resigns by Request. 

CHICAGO, Dec. 20. (Special.) Samuel E, 
Sprague of Minneapolis, special agent of the 
London & Lancashire for Minnesota and the 
Dakotas, has resigned at the dictation of Sub- 
Manager Rutter who recently landed in this 
country. The company evidently is. seeking to 
lessen its expenses. It seems that Mr. Rutter 
objected to the loss ratio in Mr. Sprague’s terri- 
tory, although the main fires were general con- 
flagrations at Grand Forks and Fargo which 
Mr. Sprague or even Mr. Rutter could not have 
foretold. Mr. Sprague is the oldest field man, 
as far as experience is concerned, in the com- 
pany’s western territory, and is very popular 
everywhere, 





Resident Agents’ Law in West Virginia. 

WHEELING. Dec. 21.—President Joseph Paull 
of the Board of Underwriters of Wheeling has 
appointed F. Riester, Secretary of the German 
Insurance Company, Jas. P. Adams, Secretary 
of the Franklin Insurance Company, and Gen- 
eral Agent Alfred Paull, as the committee on 
legislation to endeavor to secure the passage 
of a resident agents’ law at the session of the 
legislature which convenes in January. It 
is a question, however, if the legislators will 
have time to take up more than the senatorial 
question. The committee is an able one, and 
with the president, whois a member ex-officio, 
will no doubt do good work, with the full co- 
operation of the agents throughout the state, as 
all are anxious to put a stop to the overhead 
writing, which probably carries-from one to two 
hundred thousand dollars premiums away from 
the local agents. The agents lose their fifteen per 
cent commission on the business, and the state 
loses its two per cent tax, Ex-Attorney General 
Alfred Caldwell has been employed to draft a 
bill under the direction and suggestion of the 
committee. The state auditor, who is the in- 
surance commissioner in West Virginia, has 
also been asked to co-operate with the com- 
mittee in drafting and passing the bill. It will 
be to his personal and financial interest to do 
so, and it will also increase the state’s revenue, 
to say nothing of the local benefits derived by 
the agents. There should be no question of the 
passage of the bill if the legislature does not 
waste all of the session in political wrangling. 
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SEEN FROM CHICAGO. 





ST. LOUIS SITUATION. 

Affairs in the union are still dragging along 
at the same pace, apparently being no better 
and no worse. It seems to be the general opin- 
ion that the organization will worry along until 
the March meeting, when the issue will come to 
a focus, 


Men who are not given to making | 


rash statements, say that they do not believe | 


the Union can be saved. Others think there are 
sufficient sensible men in the west to prevent 
disruption. That there are surging undercur- 
rents is clear enough. When one vexing ques- 
tion is settled, another follows in its wake. It 
is this continual arising of troublesome and 


perplexing problems that is playing havoc. The | 
large cities committee was sanguine that the | 


legislation recommended for St. Louis would be 
received with great eclat. 


Now it is extremely | 


doubtful if the rules will ever go into effect. A | 


day before the committee went to St. Louis last 
week, Chairman R. J. Smith received an ulti- 
matum from the Hartford stating that it would 
not agree to include the New York Underwrit- 
ers’ agent within the limit allowed the Hartford, 
and that the New York Underwriters would 
have to be recognized. The proposed rules limit 
each company to two agents. Vice President 
Washburn, of the Home, states that he will not 
agree to the rules unless each company is put 
on equal terms, as he styles it, meaning that the 
annexes must not have the same recognition as 
independent companies. About 80 per cent of 
the non-union companies agreed to the rules for 
St. Louis and 98 per cent of the union compa- 
nies. Unless these rules can be put in effect it 
is doubtful if a rate war can be averted. 
++ + 
CONDITIONS FOR 1899. 

There is considerable doubt whether compa- 
nies will be so anxious to have the annual 
statements pass in grand review this coming 
year. There willcertainly not be the gains that 
there have been in times past. While the fires 
have not been heavy, yet receipts have fallen off 
wonderfully. The companies have loaded up 
with a much greater liability at a reduced pre- 
mium. Next year will be a peculiar one in fire 
insurance. The climax will be reached then in 
some way or other. This successive yearly ab- 
sence of fires and low loss ratio will not con- 
tinue forever. The law of average will apply 
in the long run. Field mien state that the 
unrest among local agents is increasing all 
along the line. 

++ ++ 
THE CHICAGO BOARD. 

The Chicago situation is certainly not on the 
mend. There are a thousand personalities be- 
ing thrown into the controversy. It is factors 
like these that engender more discord than any 
other circumstance. Members align on sides 
and say bitter things. President Teall, by his 
determined stand, has made all sorts of enemies. 
The committee of five appointed to confer with 
the companies concering the payment of uni- 
form commissions to down-town agents has 
held two meetings with the large cities commit- 
tee of the Union. The local agents ask that a 
Union rule be adopted allowing 20 and 25 per 
cent commissions in Chicago, instead of 15 and 
25 per cent as at present. If the local agents 
can get their fellows to obligate themselves not 
to represent a company that pays over 20 and 
25 per cent, and if the companies will agree not 
to compensate their agents in excess of those 
figures, then the committee may agree to re- 
commend the desired figures. There has been 
no improvement in insurance in the Windy 
City. Receipts are badly off and collections are 





tight. Expenses keep up right along. It is 
singular how the smaller agencies can weather 
the storm. If they were required to settle their 
accounts, they would be bankrupt. President 
Teall will not accept another term as president 
under any consideration. The younger element 
is pushing Clarence §. Pellet, of Pelllet & Hun- 
ter. He is now vice-president, and one of the 
most honorable men in the business. 
++ ++ 
MR. LOVEJOY’S LEAVETAKING. 

Geo. M. Lovejoy, the retiring general agent 
of the Magdeburg, who soon will become assist- 
ant manager of the western department of the 
Phoenix of Hartford, is being lionized, and were 
he not so retiring, he might be as popular 
among the ladies as Hobson. Mr. Lovejoy 
seems to be a man of many banquets, The 
famous Round Table Club dined and wined 
him, private dinners have been given in his 
honor, and last Saturday evening the old field 
men of the Dakotas and Minnesota gave him 
an old-fashioned New England dinner. The 
idea was conceived by J. J. McDonald of the 
Connecticut, and he was ably assisted by W. 


E. Higbee of the Western Factory Insurance | 


Association, and Will L. King of the Continen- 
tal. There was corned beef and boiled cabbage, 


and all the vegetables that are appropriate for | 


a boiled dinner. 
on corn bread, mince and pumpkin pies, apples 
and cider. 
gan, the merry-makers were smoking corncob 
pipes. Many were the excellent things said of 
Mr. Lovejoy, and all laid stress on the fact 
that he had carried with him in all his dealings 
that higher sense of honor, integrity and fair- 


The banqueters were feasted | 


When the literary programme be- | 


ness. At the close of the festivities, Mr. Love- | 


joy passed around the table and clasped hands 
with each of his old-time friends. 
++ ae 

The appointment of Harold Hollister Whit- 
lock as manager of the Delaware and Reliance 
in the West, caused no surprise. Mr. Whitlock 
went to the home offices of the companies 
and the promotion was arranged for. Mr. 
Whitlock was brought in from the field some 
time in August when the irregularities of Man- 
ager Devin were discovered. He was made 
assistant manager. When Mr. Devin was forced 
to resign, Mr. Whitlock was put in charge of 
the office, retaining the title of assistant man- 
ager. There have been many applications for 
the position. S. E. Cate, the special agent and 
adjuster for the company, had many friends 
who were pushing him for the place. In one 
sense Mr. Cate was the logical man for the posi- 
tion owing to his long service and his experi- 
ence. Mr. Whitlock is but 27 years of age, and 
hence is the youngest manager in Chicago. 
Undoubtedly his father, Manager J. L. Whit- 
lock of the Glens Falls, will keep a close eye 
on the work of his son and will be his constant 
adviser. Next to Mr. Whitlock, John Mar- 
shall, Jr., is the youngest man in Chicago at the 
head of a department. He is 31 years of age. 
It is said that Mr. Cate was offered the associate 
managership, in connection with Mr. Whitlock, 
but that he preferred not to consider it. He 
was an applicant for the managers!:ip only. 

++ ++ 

THE MAGDEBURG'S WESTERN DEPARTMENT. 

Manager Paul E. Rasor of the Magdeburg 
has been in Chicago several days looking over 
the timber for a successor to Mr. Lovejoy. 
Some of the most prominent men spoken of 
for the place are Robert J. Foster, formerly with 
the Connecticut, John E. Robertson of the Lon- 
don and Lancashire, A. E. Clough of the 
Northern, W. E. Higbee of the Western Fac- 
tory Insurance Association, Fred Williams of 
the Aachen and Munich, and Stephen E. Cate 





of the Delaware and Reliance. It is stated that 
Manager Rasor will likely run in a dark horse 
who is not an applicant for the place. It is 
known that he has his eye on a man who is 
holding a good position. If he fails to land this 
gentleman, it is stated he will divide the field, 
and place a man in charge of two or three 


states. 
++ ++ 


MANAGER WENSLEY’S SUCCESSOR. 

The removal by death of Manager George W. 
Wensley of the Manchester, brings up the 
speculation regarding Truman W. Eustis, west- 
ern manager. Mr. Eustis now has his depart- 
ment cleared of the debris left by the previous 
administration. He is in a position to do some 
clever work for the company in the west. Mr. 
Eustis enjoys a large personal acquaintance 
among the local agents in the west, and he has 
a knowledge of many risks at every point. His 
training has been west of the Alleghenies. He 
will be a valuable man for his company in his 
present chair. Onthe other hand there is no 
one at the New York office of the Manchester 
that can fill Mr. Wensley’s place. Mr. Eustis 
will have to go there or a new man will have to 
be selected for the position. Mr. Eustis has 
been with the company for some little time 
and is thoroughly aequainted with its policy 
and wishes. He and Mr. Wensley worked in 
harmony and conjunction. Owing to this the 
company may conclude that Mr. Eustis would 
be more valuable at the New York office. The 
situation will have to be considered from these 
two points of view. 

++ ++ 
TO DRIVE THE AGENTS OUT. 

Down at Pekin, IIll., the rate war is fast and 
furious. Insurance can be had at the property 
owner’s figure. Everything has been written 
up, and there will be but little insurance written 
there for the next three years. Some insurance 
has been taken at one cent a thousand. The 
idea is to drive some of the agents out of busi- 
ness. 

++ ++ 
NON-INTERCOURSE RULE DEAD. 

The non-intercourse rule adopted at Niagara 
is practically dead. It was found to be too 
great an irritant, and would have caused com- 
plications that would have shaken the old 
structure from roof to foundation. Notwith- 
standing the unpopularity of the non-intercourse 
rule, members are making much complaint re- 
garding the loss of business through other com- 
panies paying excess commissions. In the 
Bulletin recently there have appeared short 
letters on this point in which members ask how 
much longer they are expected to endure the 
loss of business and, in many instances, agen- 
cies, because there is no way of meeting outside 
competition in the same agency. The Union 
could have successfully carried out some form 
of separation after the Saratoga meeting, but it 
will be impossible now. There are sufficient 
non-union companies to take care of all the 
business in many places. 

++ ++ 
THAT BUGBEAR OF A RATE WAR. 

Now that the year is drawing to a close, great 
effort is being made to influence several of those 
that have withdrawn from the Union to return 
to the ranks. It is doubtful if anything can be 
accomplished along this line because the organ- 
ization is proving that it cannot put any 
aggressive rule into successful operation. It 
was thought for a while that the old evaders of 
rules were co-operating much better, but from 
recent events that brief spell of virtue has 
again sunk into oblivion. Members took some 
courage from the replies sent to President 
Cram’s confidential letter, in which he asked 
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members if they would agree to co-operate and 
if they desired the Union perpetuated. There 


seemed to be a tone of sincerity in the answers, | 


and throughout all was the wish to have the 
organization continue. Ifa rate war comes it 
will play havoc with some of the large compa- 
nies that have an agent at every cross-road. 
The smaller companies are in a better condition 
to stand it. They will perhaps crawl into their 


holes and remain until the gale has passed over, | 


od ++ 


GANS AND SALVAGE WRECKING. 
Some of the companies have refused to pay 


their share of the expense account of the last | 


committee on the Dow-Snell loss which went 
to Chicago to investigate the Western Salvage 


Wrecking Agency, and there is some little feel- | 


ing in consequence. The account amounted to 
about $700. It is hardly believed that Gans will 
succeed in inducing the companies to go into his 
scheme. 
is felt that the understanding would have to be 
because the companies were interested in the 


The tendency of the move is bad. It | 


plant they would let it handle salvage whether | 


its bid was the lowest or not. It is the same way 


with the stock adjustment bureau at Chicago | 


owned by the managers. While there is only 
$10,000 stock, annual dividends are known to 
have run as high as 60 or 75 p-r cent. This is 
an abnormal profit and means that too high 
prices are being charged. The question is, do 
the companies want a duplicate of this in the 
salvage business? In these days of keen com- 
petition on salvage, it is felt that the best re- 
sults will accrue from allowing the fullest com- 
petition. Gans has proved that he is a pretty 
smooth trader. He has shown that he needs 
watching; that is that it would not be wise to 
turn over a stock of salvage without using any 
means of checking up on him. On all doubtful 
points he would decide in favor of himself 
instead of taking counsel with the companies 
as a fair-minded man should. If Gans gets any 
more insurance salvage the companies will em- 


ploy a man to see that they get fair play. But | 
if the companies go in partnership with Gans, | 


there is bound to be lax handling if previous 
experience goes for anything. It is true that 
much of the feeling against Gans is due to spite, 
but there is still a legitimate field when this is 


considered. - 
+> ++ 


LAW UNION & CROWN. 


Reports in Chicago are to the effect that the | 


Law Union & Crown, under the United States 
management of Hall & Henshaw of New York, 
has been badly ‘‘burnt’’ since it came under 
that firm’s control. Its report for the year will 
be looked for with interest on January Ist. It 
is said the company has been so hard hit that it 


would not be surprising if it withdrew from the | 


country. 
y ++ ++ 


ILLINOIS FIELD MEN'S CONTENTION. 

At the semi-annual meeting of the Illinois 
State Board, President W. E. Vandeventer 
struck a popular chord when he contended that 
the field men should be accorded more power 
and that commitees and companies were taking 
a wrong tack when they suspended rates with- 
out consulting the special agents who are well 
acquainted with all the facts and are in intimate 
touch with the situation. Field men in general 
have complained that their authority was being 
curtailed and that the companies were acting 
ofttimes in direct opposition to their best inter- 
ests. The specials have feared to talk out very 
loud, thinking ‘‘the general’? might not like 
the sentiment. 


EpWARDs.—J. G. Edwards, founder and pub- 
lisher of the Pacific Coast Review of San Fran- 
cisco, died Monday at his home from the effects 
of a fall from a cable car. 


_ SERRE eee 


HAHN AND DAUGHERTY’S PARTNERSHIP. 

It is rumored that W. M. Hahn, of Mansfield, 
who has been out of politics since he failed to 
get the marshalship of the District of Columbia, 
will re-enter the political arena as manager of 
Harry M. Daugherty’s campaign for the Gov- 
ernorship of Ohio, in case that gentleman re- 
ceives the Republican nomination. If this 
combination is made, it will be distinctly detri- 
mental to insurance interests. Hahn and 
Daugherty are well-known to be very intimate 
with each other. In the Hartford Life taxation 
case Daugherty was the ‘attorney’? employed 
by Hahn, then Superintendent of Insurance, to 
go to Hartford and collect the amount of the 
disputed taxes, some six thousand dollars. For 
making this trip Daugherty received 50 per cent 
of the amount collected, or something over 
$3,000, though Hahn, it is admitted, had no 
right to touch a penny of the tax money. As it 
turned out the Hartford was right in its conten- 
tion, and should not have been made to pay the 
amount collected. There was much indignation 
expressed at the high-handed, and according to 
some, criminal, methods thus employed by 
Hahn in this transaction. In fact, Senator J. 
W. Harper of Cincinnati, at one time proposed 
to introduce a bill in the legislature for the re- 
covery of the money unlawfully paid out to 
Daugherty by Hahn. To complicate matters 
the Hartford Life is now trying te recover the 
excess amount paid over what it should have 
paid. It is understood that Hahn so far has 
been shielded by Daugherty who has used 
his big influence unsparingly in defense of his 
friend and himself. The election of Daugherty 
might mean the reappointment to the superin- 
tendency of the insurance department of Hahn. 

With Hahn as Superintendent of Insurance 
and Monnett as attorney general, the insurance 
business in Ohio would be food for the wolves. 

++ ++ 
REMEMBERS ITS AGENTS. 

There have been many applications for the 
special agency of the Columbia of Dayton, made 
vacant by the resignation of W. H. Fuller, who 
goes to Detroit for the Milwaukee Fire. It is 
understood Secretary Gunckel will not consider 
applications for the position from any but local 
agents of the Columbia, feeling that they are 
entitled to first consideration. Doubtless this 
general policy of recognition of its local agents 
has done much to place the Columbia in its 
enviable position as a model Ohio state com- 
pany. To a recent applicant, Secretary Gunckel 
wrote: ‘‘We are in receipt of yours applying 
for the special agency of this company. Will 
say that we always draw our field force from 
our very efficient corps of local agents; other- 
wise we would give your application favorable 
consideration.”’ 

at b+ 
FISH, ADJUSTER FOR ASSURED. 

Joseph Fish & Co., who opened an office in 
Cincinnati recently’ as ‘‘adjusters for the as- 
sured,’’ do not appear to be meeting with a very 
pleasant reception from the public who have 
losses. The insurance companies and agents 
are antagonistic to Fish & Co., as they consider 
them interlopers and trouble-raisers. Thus the 
adjusters have adopted the policy of making all 
adjustments in which Fish & Co. act for the 
assured as hard for the assured as possible, 
hoping thus to teach them that they are dis- 
posed to play fair as long as the claimant is 
properly disposed. Of course Fish & Co. pur- 
sue the plan of attempting to bulldoze the com- 








panies and make them pay more than they 
really should. If they did not do this there 
would be no cause for their existence, and that 
is their argument with the assured. Recently 
Fish went to Portsmouth where there was a 
large loss and tried to get employed by the as- 
sured. They looked over the business together 
and Fish pointed out a lot of material which 
had either been only partially destroyed or not 
damaged at all He offered, if the assured 
would give him the handling of the loss, to 
force the compafiies to recognize a total loss. 
A short time ago the Knost & Wilhelm Com- 
pany of Cincinnati employed Fish to settle their 
loss. There was $27,000 insurance in all, $20,000 
being on stock, where the chief damage was 
suffered. Among the companies were the Royal, 
Rochester-German, United Firemens, Sun, 
Aetna, Phoenix, Pacific, Howard, Phenix, and 
International. Fish claimed practically a total 
loss. The adjusters went to the assured and 
they admitted that Fish had put in a claim for 
more than the loss. It was finally settled on 
the adjusters’ figures of $13,109. Out of this 
Fish, presumably, got a commission. The as- 
sured were told by the adjusters that if Fish had 
not been employed they might have got a better 
settlement, but under the circumstances the ad- 
justers proposed to pay no more than they could 
be made to. If this method of settlement is fol- 
lowed up, Fish will probably change his occu- 
pation, as his present one will be gone. 
++ ++ 
OHIO UNPROFITABLE. 

Secretary Smith of the Traders of Chicago 
says regarding Ohio conditions : 

We have recently had occasion to figure up 
the premiums and losses of the Traders in the 
State of Ohio from 1872 to 1897, inclusive, and 
find that the ratio of losses to premiums is 62% 
per cent, with an average expense of 34 per cent, 
and a falling market of premiums to contend 
with. Certainly the Buckeye state has not been, 
and does not promise to be, much of a gold 
mine. We learn that several other companies 
have not fared any better and quite a number 
report even worse results. 


aa ++ 
MUTUALS AND INSPECTION BUREAU. 

A prominent mutual main of Ohio said re- 
cently with reference to the mutuals having 
discontinued their subscriptions to the Ohio In- 
spection Bureau: 

‘The Cochran ‘Rating Bureau is very highly 
prized; but because the majority of stock com- 
panies simply received rates to know how deep 
they can cut, makes the bulletins practically 
useless to others who have good intentions, are 
willing to be guided by advisory rates, and who 
would, most willingly, be subscribers if things 
were not thusly.” 

oe ++ 
MONROE COUNTY. 

Next to Ashtabula county, Ohio, Monroe 
county is an emphatic second on definitions of 
the Howland law. The purchaser of a property 
for $400—value of lot being $200—has no 
trouble in effecting insurance for $650; and the 
loss being total, the Ohio statutes play an im- 
portant part. Some companies are letting Mon- 
roe county severely alone. All should. 


++ + 
BROKER RYAN’S PHILANTHROPY. 

Insurance agents through Ohio are being an- 
noyed by circular letters from a New York 
broker, George W. Ryan of 30 Broad street, 
who sends them to large insurers. The letter 
covers nearly two closely typewritten pages, 
and presents a long-winded argument against 
agents, the sum of which is that there is only 
one place to buy insurance and that is from 
Ryan. Ryan says that agents are not the 
proper persons to trust with the care of the in- 
surance, because they represent the companies. 
He says agents are paid by the companies and 


t 
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not by the assured, therefore the assured’s in- 
terests are in jeopardy. As for Ryan, he does 
not state where he gets his pay, but judging 
from his letter he is a philanthropist. Of course 
the companies do not pay him any commission 
on the business he places with them, as they do 
the agents. Ryan, in trying to get people to 
give another trial to the New York broker plan, 
seems to forget that there is a resident agents’ 
law in Ohio, and that if any one patronizes him 
the law ts being violated. He is so anxious, 





however, to see that the assured gets the benefit | 


of the services of an independent, disinterested 
person like himself, that the small matter of a 
violation of a state law, especially not of his 
own state, is not to be considered when com- 
pared to the advantages of doing business with 
a man seven hundred miles away instead of one 
right at home, with a stranger instead of an 
acquaintance, with a man of doubtful reliability 
instead of one who has been known for years, 
and with companies of doubtful repute as 
shown by their willingness to violate the law, 
instead of legally admitted and legally repre- 
sented companies who have a recognized stand- 
ing in the state. The proportion of suckers in 
Ohio is not large enough to make it worth 
while for Broker Ryan to go after them. 
++ ++ 
COLUMBUS CONDITIONS. 

It is understood that a meeting was held at the 
Southern, Columbus, Monday to consider the 
advisability of declaring open competition on 
the non-board agents and making an active can- 
vass on their business. The non-boarders are 
the Germania, Northwestern National and other 
companies in the office of S. S. Sargent, and 
the Squire, Hahn & App companies handled by 
Fletcher & Beggs. There are other important 
agents out of the board, but they are understood 
to be co-operating. It is believed it would be 
inadvisable to attempt anything at Columbus at 
the present time, and particularly as the non- 
boarders are not making any great havoc on 
board agents’ business. 

++ +t 

ELECTROLYSIS OF DAYTON WATER MAINS. 

Companies have been notified of the condition 
of the water mains at Dayton, O., by Cochran’s 
bureau. The pipes are cast iron in the prin- 
cipal streets and are in a state of electrolytic 
corosion. Under this condition the pipes will 
be of questionable benefit in time. The pipes in 
the business section are in a positive position to 
the wires of the electric street railroads and 
therefore subject to corosion. The water works 
authorities have been made cognizant of affairs, 
and have promised to remedy the defects. If 
possible the same arrangements will be made as 
in Cincinnati, Boston and other cities, which 
provides for return wires to conduct the trolley 
current back to the power house. 

at + 
THE CUYAHOGA FALLS FIRES. 

Several weeks ago the main business street of 
Cuyahoga Falls, O., was visited by a disastrous 
fire. At the time it was hinted that it was of 
incendiary origin, set by some person who de- 
sired to demonstrate the need of waterworks, 
the town having voted down a proposition to 
issue bonds for that purpose shortly before. 
Among the buildings destroyed was the post- 
office. Last Sunday there was another fire in 
the post-office, which had been established fur- 
ther down the street. A special dispatch to the 
Cincinnati Enguirer yesterday morning, an- 
nounced the arrest of Ferdinand Simon, who 
conducted a general store next to the new 
post-office site, and separated from it only by a 
wooden partition. It is said that litter soaked 
with kerosene was found piled against Simon’s 
side of the partition, and that his insurance on 
stock was much in excess of its value. 








He Gets no Indemnity From Seven Com- | 


panies. 


An insurance case came to a conclusion in the 
Common Pleas Court in Cincinnati on Tuesday 
that has more than usual interest for fire under- 
writers. On March 24, 1897, the store of Louis 
Eichengreen & Co., at 37 Main street, Cincin- 
nati, was burned. Up to January Ist of that 
year there had been $1,500 of insurance on the 
stock, but during that month it was increased to 
$4,500 in nine $500 policies in the following 
companies: Citizens, Mo; Western Under- 
writers; Lancashire; National, Ct.; Eagle; 


Queen; German, Pa.; Concordia, and German 


of Freeport. 

The proof of loss recited a long list of beans 
and essential oils of values running as high as 
$5.50 an ounce for attar of roses and $11 a pound 
for vanilla beans. The loss claimed was $5,- 
954.61 with salvage of $138, making the actual 
loss claimed $5,816.61. 

The insurance companies became suspicious 
and, with the exception of the Citizens and 


Western Underwriters, instructed J. H. Cabell, | 


Esq., to defend the case for them. The whole 
case for the defendants was practically proved 
from the plaintiff’s books and witnesses, from 
which it appeared that within six days after 
the fire Eichengreen began selling goods 
although he had claimed a total loss and, pre- 
vious to this testimony, had admitted that he 
got no goods in until six weeks after the fire. 
A comparison of his books before the fire and a 
complete inventory taken May Ist after the fire 
showed in nearly every instance that he had the 
same amount of all valuable goods at the 
latter date as before the fire, although 
he could show no invoices for new stock 
purchased. Testimony was given to show 
that Eichengreen’s two  brothers-in-law, 
Dan and Abe Fletcher, of Dayton, were seen 
carrying covered baskets from the store for a 
week before the fire, and were seen going in 
and out of the store half a dozen times on the 
day previous to the fire. Judge Jelke, before 
whom the case was tried, gave a short, sweet 
decision, ‘‘Judgment for the defendant.”’ 

An interesting feature is that during the trial 
the Western Underwriters compromised its case 
by agreeing to pay $400 and its share of the 
costs. It is understood Eichengreen’s attorney 
will take this for his fee, s~ the plaintiff gets 
nothing but about $100 costs to pay, unless 
he wins against the Citizens. It is admitted that 
he suffered a loss of probably $1,000 on low 
priced stock. 

Local insurance men give the credit for the 
successful termination of the case to Attorney 
Cabell and Adjustor George Coker, who stood 
by the companies from start to finish. 

One of the suspicious features of the case was 
that Eichengreen took out nine policies of $500 
each in preference to one or two of larger 
amounts, The inference, of course, is that a 
company with a $500 policy would not be dis- 
posed to contest as quickly as if it were involved 
for a larger amount. 


OHIO AGENCY APPOINTMENTS. 





New Agents and Changes of Fire Companies 
in Ohio. 





American, N. Y.—W. F. Padgitt, Cambridge. 


American Md.—Dee & Egley, Marion. 


Commonwealth—Chas. J. Mann, Cincinnati. | 


Continental—C. H. Jones, Cincinnati. 

Caledonian—Joseph A. Hay, St. Mary’s. 

Fire Ass’n—S. D. Kerr, Fletcher. 

North America—John J. Miller, Spencerville; 
Fred W. Peters, Marion; Luroy M. Osborn, 
Rawson. 








Manchester—John A. McKillip, Jeffersonville, 
W. F. Padgitt, Cambridge. 

Merchants, N. J.—Peter Weber, Cincinnati; 
Durey & Bartholomew, Geneva. 

Mil. Mech.—J. B. Riblet, Loudonville; Chas, 
G. Nessler, Waverly; J. F. Pepple, Bainbridge, 

Northern—A. F. Gilbert. Farmersville. 

Traders, N. Y.—Dee & Egley, Marion. 

Union, Pa—Koontz & Adams (from Wm, 
Bradfute), Washington C. H. 

Washington, N. Y.—Jos. Flynn, Sandusky. 


OHIO FIRE NOTES, 


The Union Elevator loss on building at Tole- 
do was finally adjusted December 19th at $105,- 
000 

The cities of Coshocton and Lorain, Ohio, 
have recently been rated by the Ohio Inspection 
Bureau. 


Simon Sturm of Cincinnati has been appointed 
by Hall & Henshaw an agent of the Union of 
England and Victoria. 


C. A. Bargdill and J. H. Lawson have em- 
barked in the real estate, loan and insurance 
business at Delaware, O. 


Charles Dee and Harry Egley have opened a 
fire aud accident insurance office in Marion, O., 
under the firm name of Dee & Egley. 


John W. Crooks has retired from the insur- 
ance firm of Coffman & Crooks, of Marietta, 
Ohio, to which he was.admitted a few months 
ago, 

The Aetna has transferred at London, Ohio, 
from J. J. Clark to George H. and Fred Van 
Wagener. Clark’s agency did $536 for the com- 
pany last year. 


Is is said that the Traders of New York may 
take Ohio away from Squire, Hahn & App and 
give it to the Western general agent, Charles 
F. Mitchell of Chicago. 


R. M. Loomis, of Glens Falls, New York, spe- 
cial agent at the home office of the Glens Falls, 
is doing some special work in Ohio. It is said 
he may be placed permanently in this field. 


The Ohio Farmers Agents’ Association will 
hold its annual meeting at LeRoy, Ohio, on 
Tuesday, January 10th. John Wood, of George- 
town, is president, and B. J. Long, of Toledo, 
secretary. 


E. D. Morgan, district agent of the Home, 
met his Trumbull county agents, who write 
farm business, at the Park Hotel in Warren on 
the 9th inst. and discussed business in connec- 
tion with a good dinner. 


The Sprague umbrella factory at Norwalk, 
which burned several months ago, was last week 
awarded the full amount of insurance, $51,000 
by the board of arbitrators. Thirty companies 
had contested the claim. 


The local agents at Tiffin, O., have formed a 
board and are understood to have elected as 
stamping secretary Rev. J. B. Shumaker. If 
this is true his tenure of office will undoubtedly 
be brief, as the stamping system in Ohio is 
doomed. 


The National Board of Fire Underwriters offers 
a reward of $500 for the detection, conviction 
and punishment of the person who on October 
31st set fire to the drug store at Antioch, 0O., 
owned by C. L. Spriggs and occupied by Caro- 
line Snode or Dr. Snode. 

Frank R. App has withdrawn from Squire, 
Hahn & App of Cleveland, and will spend a 
year traveling around the world, so it is said. 
This leaves C. B. Squire in sole charge of the 
agency, as Hahn is now devoting about all his 
time to the banking business in Mansfield. 
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LIVERPOOL, LONDON & GLOBE CASE. 
Saturday, December 17, Judge Swan of the 
United States District Court heard the argu- 
ments pro and con in the injunction proceed- 
ing of the L. & L. & G. vs. Insurance Commis- 
sioner Campbell. The attorneys consumed so 
much time in argument that the entire day was 
taken up in this way and still they had not fin- 
ished, so it went over until December 24th, on 
which day the closing argument will be made 
and presumably a decision rendered. Attorney 
Mark Norris of Grand Rapids, with Edwin 
F. Conely of Detroit, appeared for the insurance 
campany, while ex-Judge Hatch looked after 
the insurance commissioner’s interests in the 
case. The company maintained that the law 
had not been violated in any way, shape or 
form; that it knew its agents belonged to local 
clubs, but did not require them to do so; 
that if such agents did belong to local institu- 
tions in contravention of the law the liability 
attached to the agents and could not be placed 
on the shoulders of the company. It also 
maintained the right to buy information, rates 
and anything it pleased from a private party 
and the statute, according to its version of it, 
did not prevent it from doing so, as it did not 
prevent open and free competition with other 
companies; nor was it a contrret or agree- 
ment between them and anybody else to restrain 
such open and free competition. The subject 
of rebates was given close scrutiny and the 
company endeavored to maintain that if a 
local agent agreed with another local agent not 
to give a rebate from his own commission, it 
was not a contract by the company with any- 
body else not to give a rebate, but an agreement 
between one local agent and another for the 
purpose of establishing good practices and not 
cutting down such agents’ own compensation 
for business secured. 

In opposition to this ex-Judge Hatch stated 
that a corporation could transact business only 
through its agents, and that this company be- 
ing a corporation was bound by the acts of its 
agents just the same as every other corporation 
is.. It mattered not, according to his version of 
it, whether those agents were of a higher grade or 
of inferior rank, the company was bound by 
such agents’ acts. 

Another thing: The assured cared not how 
he got his rebate, whether from the company or 
its agent. If an assured had a premium of one 
hundred (100) dollars to pay and an agent 
agreed to let him have the insurance for $90, it 
was cheaper insurance for the assured, and if 
the agent made an agreement with anybody 
else curtailing his right to give such rebate, 
that agreement was the act of the company and 
the company was bound by it. Counsel for 
the commissioners also maintained that the 
article in the by-laws of the local club restrain- 
ing the agents from issuing a policy at a pre- 
mium of less than Two Dollars ($2.00) was 
against the statute. 

Many other matters involving constitutional 
questions were gone into. Judge Hatch madea 
strong argument, but the company feels confi- 
dent of winning out. 

++ ++ 
CONDITION IN DETROIT SERIOUS. 

Since Insurance Commissioner Campbell pro- 
ceeded to use his own means to bring the com- 
panies to time, and especially since the L. & L. 
& G. episode, the methods of insurance 
dealing in Detroit have been very loose. 
Rate cutting is quite general, but no howl has 
been made, the experienced underwriters lying 
low and saying nothing. There is, however, an 


THE OHIO UNDERWRITER. 


UNDERWRITING undercurrent of ill-feeling which is gradually ; 
“ developing and spreading, and unless something 
turns up soon a rate war seems inevitable. That | 


the club is still strong is manifest from the | 
actions of agents paying heavy fines that have | 


been levied against them. The agents that 
scooped up the Detroit Bridge & Iron Works 
line magnanimously came forth and deposited 
$25 each in the treasury of the club—not for 
writing the line—but for being discourteous to 


the executive committee in not answering the 


questions sent out by it. The single excep- 
tion to the payment of this fine is the firm of 


| Jacob Guthard & Son, who absolutely refuse to 


| 


| . . . 
| not pay—and he is chairman of the executive | 


| pony up. 
| the firm, aud they will pay none of them. 


Several other fines are out against 
Jas. 
A. Jones stands fined on two charges, but will 


committee. 

Many cases, however, occur when rates are 
cut and the perpetrator is seldom discovered. 
The club cannot push them as hard as it would 
like to in view of the conditions. 

Resolutions were offered at to-day’s meeting 


| of the club to expel the firms of Jacob Gut- 





| hard & Son and Hannan & Chandler on 


the 
ground that they indulged in bad practices. It 
is hinted that they they write their policies out 
straight at the cut rate and the club has no 
jurisdiction over them for this offense. Some 


of the members wanted to include the firm of | 


A. Wm. Baxter & Co. in the resolution, as they 
said that this firm was cutting rates generally 
with the German-American to back them up. 
All these resolutions were laid on the table for 
a month. 

The executive committee has been instructed 
to write the Chicago managers of the Germania 
and ask them whether they intend to have their 
Detroit agents live up to club rules or not; that 
the agents have an endless array of solicitors 
and pursue other practices detrimental to good 
underwriting. Unless the company seems dis- 
posed to comply with this request, a rumpus is 


assured, and Detroit will soon be hot territory. 


+ ++ 

ONE OF CAMPBELL’S PROPOSED CHANGES. 

Commissioner Campbell of Michigan will ask 
the legislature to pars an act making an appeal 
to a federal court by an insurance company, not 


| incorporated in Michigan, cause for the revoca- 


tion of its license to do business in that state. 
The reason assigned is that the federal courts 


| move slowly and during their delays the com- 
| panies continue the practices to which he ob- 


jects. His experience with the L. & L. & G. is 
the chief example. 
+ + 
LAKE MARINE BUSINESS. 

Some speculation is being indulged in as to 
the future actions of the foreign underwriters 
who for about four years past have controlled 
the marine business on the great lakes. The 
American companies, which had controlled it, 


| had pursued the same course as fire companies 


are doing at present, appointing almost any one 


| an agent who could control a little business. 


When the competition with themselves that 
they had thus built up, commenced to bear 
fruit in reduced rates, another even more for- 
midable element entered the problem. The 
foreigners came in, appointed two or three 
firms of American representatives, offered 
| liberal contracts and low rates, and most of the 


| American companies practically drew out of the 


business, because there was nothing in it for 
them. For the past two seasons the foreigners 
have met with losses that would propably drive 
them out of the business were it not that they 
are very strong and have spent a great deal of 
money to get control of the business. One 
thing seems sure: Next year’s contracts will be 
| less liberal. and the rates higher. Where the 


| 


rates would go, were it not for the fear of Ameri- ! 


‘ 


can competition, is purely conjectural. That 
fear will probably hold them down to a figure 
that will not make the business pay wonderful 
returns, Still, to vessel owners the prospects of 
even that raise are not pleasant and a little talk 
of mutuals has been indulged in. 


WHAT WILL THE NORTHERN DO? 

The Northern has taken up its agency at 
Howell, Mich., from R. E. Barron and placed 
it with H. & L. Hopper. Mr. Barron is con- 
siderably incensed over this action. He says 
that the special told him that the company pro- 
posed to go into an agericy that would cut rates, 
If there is a local club in Howell and Mr. Bar- 
ron is a member, the Northern could not do 
otherwise than withdraw from his agency under 
its agreement with Commissioner Campbell. If, 
however, the change was made in order to get 
into an agency that would ‘‘cut rates and get 
business,’’ this action may be taken as an index 
of the future policy of the Northern in Michi- 
gan. The actions of the Northern will be 
watched with interest, as it may have it in mind 
to make a lot of trouble. 

++ ++ 

STRANGE DISAPPEARANCE GF AN IRON SAFE. 

The danger attending superficial inspection 
was illustrated in a peculiar way lately by a fire 
at a prominent railroad junction in the upper 
peninsula. A short time before a store, operated 
by a brace of Hebrews, was destroyed, it re- 
ceived the supervision of the white-haired spe- 
cial of the company carrying their insurance. 
That this benign special did not then appar- 
ently entertain the prejudice toward the de- 
scendants of Moses that he may now have, was 
apparent. 

After the stock went up in smoke, the ad- 
juster acting for his company called on him for 
the information he possessed regarding the ap- 
pearance of stock and general status of things 
on the occasion of his inspection. With the 
facts all fresh in his mind he explained, stating 
among other things that the firm kept a com- 
plete set of books, for the protection of which 
they had an iron safe inthe store. As a careful 
scrutiny of debris failed to reveal the slightest 
evidence of the previous existence of an iron 
safe, and assured affirm they never kept books, 
the question naturally arises as to whether the 
inspector was hypnotized into seeing such es- 
sential things in spite of their non-existence, 
or had his visual pewers perverted by atmos- 
pheric conditions. 


Agent Koppin at the meeting of the Detroit 
Club Tuesday, December 20, offered his resigna- 
tion, which was accepted. On being pressed 
for reasons he stated that his companies did not 
care whether he was in or out; that somebody 
was stealing all his business by cutting rates, 
and he had already submitted to it longer than 
he should have done. It is understood that he 
represents the Western Underwriters and the 
Cincinnati Underwriters. J. Ward Howland 
resigned likewise, stating that he had sold out 
“his business. 

The much agitated question as to whether or 
not Thomas Hancock ought to be admitted to 
the Detroit Club, was settled by the club in 
almost unanimously voting him a member. 
Ollie J. Watkins, special agent of the Traders of 
New York, according to the card he has out, 
and agent of the Security and Eureka Insurance 
companies, if rumor goes for anything, made 
application to the club for readmittance to 
membership. The stately underwriters sat down 
upon him good and hard, in this way informing 
him that he could have undisputed possession 
on the outside with the other non-boarders 
—Bamlet & Miller. Watkins is a disreputable 
man, and it is surprising that any company 
would confide its agency to him. 


| 
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LIFE INSURANCE NEWS. 





NORTHWESTERN-IOWA LIFE DEAL. 

The capturing of the Northwestern Life 
Assurance Company of Chicago by the Iowa 
Life was the surprise of the week in life circles. 
The deal had been brewing for six months. 
President C. E. Mabie, of the Iowa Life, has a 
brother, E. M. Mabie, who was agency director 
of the Northwestern. It was these two men 
who carried through the deal. A few prominent 
life insurance men were counselled regarding 
the move. as the results accruing from such a 
move might be very unfortunate, It was evi- 
dent that a change in management in the 
Northwestern was necessary. The powers that 
be were at outs, and Secretary C. A. Capwell 
was slated to have his neck on the block. As 
soon as he learned of the trend of events, six 


months ago, he commenced to work for another | 


place. The result is that he will become district 
manager at Philadelphia for the Union Central 
Life. The relations between Manager Stoddard 
and Secretary Capwell, of the Northwestern, 
were badly strained. The report is that Messrs. 
Stoddard and Capwell will be taken care of in 
the way of an emolument. The Iowa Life prac- 
tically bought out the management of the 
Northwestern. The Northwestern has been run- 
ning at a heavy expense. For example, Presi- 
dent Avery was paid $10,000 per year for doing 
almost nothing. There was a growing dissatis- 
faction among the old policy-holders, and it was 
clear that under the old management, the life 
of the company would be curtailed, simply be- 
cause it was not trusted by the old policy-hold- 
ers. The company is in good financial condi- 
tion, better than that of the Iowa. Both com- 
panies will be operated from the offices of the 
Northwestern. It is estimated that the joint 
expenses can be diminished by about $50,000. 
It is the idea of the management in time to con- 
solidate the two companies if proper arrange- 
ments can be made regarding the policy-holders. 
Any action of this kind will be fraught with 
many difficulties. 

++ 


ae 





The officers of the Iowa Life send out the fol- 


lowing explanation of the deal: 
“Owing to the erroneous theories advocated 


during the earlier history of the Northwestern | 
Life Assurance Company, of Chicago, IIl., | 


(formerly Northwestern Masonic Aid Associa- 
tion) and its inequitable group system of 
classifying its members, assessing the same rates 
on all of the same group covering ten year 
periods, with a by-law adopted by its members 
rohibiting a member from being advanced 


rom one group to a higher after a membership | 
of twelve years, its post-mortem members who 


have attained an advanced age (even under the 
increased assessment rates which have been 
adopted from time to time) have not paid their 
equitable share of the losses of the company. 


The impossibility to regulate by the adoption | 
of a by-law, the inevitable mortality cost of life | 


insurance has been proved by the experience of 


this institution; hence it is that for several years | 


past this company has been shaping its busi- 


ness as rapidly as the management could induce | 


its old members to adopt its modernized policy 
forms towards a basis of a level premium or 
legal reserve company. 


| 


By a report of the examination of the Insur- | 


ance Department of Illinois, of date September 
30, 1898, it is shown that since February, 1895, 
this company has been issuing its policies, 


stipulating the payment of specified premiums, | 
payable annually, semi-annually, quarterly or | 


bi-monthly. The ‘eet premium rates on 
Ordinary Life and Limited Premium Life 
policies are the full American 4% per cent re- 
serves, with $4 loading for each $1,000. 

The old or post-mortem business has decreased 
since January 1, 1898, by lapse, transfer, and 
death, from $71,144,500 to $18,039,000, a de- 











period from $27,473,900 to $41,403,400, an in- 
crease of $13,929,500. 

Total number of policies, 2?,044; with amount 
of insurance in force, $59,675,100; with admitted 
assets, $1,101,979.65; and a net liability on ac- 
count of outstanding policies—Actuaries’ 4 per 
cent reserve—$545, 248.56. 

Owing to the advanced age of the chief execu- 
tive officers, coupled with a desire on their 
part to be relieved of the responsibility of their 
respective positions, they have resigned their 
trust to younger and more energetic men. A 
plan of organization has been perfected whereby 
the executive officers of the Iowa Life Insurance 
Company have been elected to the management 
of the Northwestern Life Assurance Company. 

C. E. Mabie, President, has had practical ex- 
perience in successfully converting an assess- 
ment association into a regular life insurance 
company. Those who are well acquainted with 
President Mabie and his associates in life in- 
surance are of the opinion that a good move 
has been made by placing them in their new 
positions. 

With both of these companies together in the 
Home insurance building in Chicago, under one 
set of officers, there will be decided gains and 
advantages to both institutions, not the least of 
which will be a very material reduction in ex- 
penses., 


JOHN L. SHUFF’S $200,000 POLICY. 

The largest policy and the largest premium 
ever written by the Union Central Life Insur- 
ance Company was secured last week by John 
L. Shuff, executive special agent at the home 
office of the company in Cincinnati. The policy 
was for $200,000 and was on the life of a prom- 
inent Cincinnatian, the premium being $9,- 
081.18. Mr. Shuff had been working on this 
case for some time, and a few weeks ago had 
about closed it, when he was taken ill witha 
severe cold, and was unable to attend to busi- 
ness for a couple of weeks. In the meantime 
the name of the prospective applicant became 
known to several representatives of leading 
companies, and on his recovery Mr. Shuff 
found himself with a big fight on his hands. 
He went in with his characteristic energy, how- 
ever, and backed by one of the best companies, 
won out. The policy was issued early last week, 
and last Monday payment for the first year’s 
premium in full was made by check. Both check 
and policy were submitted for the inspection of 
the OHIO UNDERWRITER. 

Col. Shuff’s record in the life insurance field 
has been almost phenomenal, if that much- 
worn term may be used. Although a young 
man, as his portrait in this issue will show, (he 
is less than thirty-five) there are probably few 
men in the field who have written as much 
business in the same space of time. He is a 
native of Kentucky, but did his first work at 
Atlanta. A few years ago the Equitable induced 
him tocome east. In the list published monthly 
by the Equitable of the fifty best agents, Mr. 
Shuff was frequently first and generally better 
than fifth. He has written quite a number of 
$100,000 policies, but this is his first in excess 
of that amount. Since coming to Cincinnati 
for the Union Central he has worked chiefly 
among the financiers and business men, and has 
done much to advertise the company among the 
city’s best people, and has, as well, secured a 
large quantity of the best business. The Union 
Central is becoming a factor in the writing of 
large lines of life insurance. It, however, al- 
ways reinsures the amount in excess of its pub- 
lished maximum line with other companies. 
This was, of course, done in the case of Mr. 
Shuff’s policy. Among the large policies which 
the Union Central has secured, have been three 
$100,000 policies on the lives of the late C. S. 
Brice and his two sons. These were taken out 


last year. Mr. Shuff’s policy, however, is the 
largest which has yet been accepted by the 


Union Central. 
++ ++ 


AS SEEN THROUGH DIFFERENT GLASSES. 
It is amusing to see what different conclusions 


| life agents will draw from the same premises. 


Not long ago a stipulated premium manager 
asked an an old line manager for rates and prob- 


| able dividends on a $10,000 policy of a certain 
| cless. Both were cheerfully furnished, the div- 
| idends being those recently paid on an annual 


| of the stipulated premium company. 


dividend policy of the class in question. A short 
time later the old line man was shown the rates 
He pro- 


| tested that it was impossible to furnish the in- 


surance for those rates. Then the stipulated 
premium manager showed him that if his com- 
pany paid the dividends it claimed to pay, its 


| rates would in the third year fall below the 


stipulated premium rate and remain lower for 
the remainder of the premium period. And still 
the chances are ten to one that to insurers the 
stipulated premium manager inveighed against 
the extravagance and exorbitant rates of the old 
line company and that the old line manager 
treated the other with contempt as *‘a cheap 
assessment concern’’ that could not carry out its 


| contracts. 


os ++ 
MICHIGAN MUTUAL EXAMINATION. 

The examination by the Ohio and Michigan 
insurance departments of the Michigan Mutual 
Life is now under way, and will be completed 
some time in January. The examination was 
undertaken at the instance of the Michigan de- 
partment, and the Ohio department was invited 
to participate. It is believed the Michigan 
Mutual is in good shape, particularly since it 
has succeeded in getting rid of J. W. Dusen- 
bury, who at one time threatened, through his 
large stock holdings, to make trouble for the 
present management. The company recently 
put on the market a set of stock policies which 
promise to become popular, as they are liberal, 
and the company intends to push them, This 
form of policy is growing in popularity with 
the decline of tontine or deferred dividend in- 


surance. 
++ oe 


THE NEDERLAND SETTLES. 

The notorious case of the executor of Charles 
F. White against the Nederland Life Insurance 
Company, which has been pending in Kentucky 
courts for nearly two years, was compromised 


| in Richmond on Monday by the company’s 


agreeing to pay $12,000 and costs. The suit was 
brought for $16,000 and the claim was contested 
on the ground of misrepresentations in the ap- 
plication. About the time Mr. White was in- 
sured the company is said to have got a consid- 
erable amount of graveyard business imposed 


| upon it in that section of Kentucky, and it 


treated this case as one of that kind. 
++ ++ 


HOLLINGSWORTH AND THE PROVIDENT SAVINGS. 
The current /usurance Radiator of Kansas 


| City contains a contributed article from John 
| E. Hollingsworth, ex-insurance commissioner 
| of Texas, and at present the representative of 


| ment of the Provident Savings Life. 


the department, attacking the present manage- 
Mr. Hol- 
lingsworth asserts that the stock of the Provi- 


| dent Savings was in reality purchased with the 
| company’s money, and that those who now 


control it did not have enough money to buy 
the stock legitimately. He describes minutely 
the methods that were used ‘to work the deal. 


| Insurance men are holding off judgment on the 


company and officers until they are given a 
chance to make a statement. President Scott 


stands well and appears to have managed the 
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company with considerable ability. Therefore 
no one will be disposed to take snap judgment 
as to Mr. Hollingsworth’s charges until Mr. 
Scott is heard from. Certainly, if Mr. Hollings- 
worth cannot substantiate his statements he is 
subject to criminal prosecution. The detail 
charges will not be treated on by the OHIO 


UNDERWRITER until the company’s officers | 


have time to present their side of the mat- 
ter. In the meantime they are entitled to 
the fullest consideration. 
++ ++ 
THE ACME INSURANCE CLUB. 

At the request of the OH1I0 UNDERWRITER, 
Mr. Joseph J. Devney, of Ashtabula, a fire and 
life insurance agent of that place, furnishes the 
following account of the Acme Insurance Club, 
which has created not a little interest in Ohio 
life circles. 
is believed, will be adopted by other local 
agents through the country. It is believed to 
be the best system yet devised for working up 
interest in life insurance in small cities and 
towns. 

The seed-thought which, when fully matured, 
produced the above-named organization, was 
this: ‘‘In the long list of old line insurance 
companies, with their claims of unsurpassed 
advantages, and their undoubted merit, (for 
there can be no question but that all are, in 
their own way, meritorious,) which one can 
truthfully claim to be the ‘best?’” And if this 
claim be called in question, what arguments 
can be brought to bear to prove the assertion ?’’ 

With this end in view, viz: to find out, if 
possible, which company was the best, or, in 
other words, which one offered the greatest 
advantages to the average policy-holder, I sent 
invitations to the home offices of each of the 
forty-one companies doing business in the state 
of Ohio, requesting that they send representa- 
tives to Ashtabula to present the rates, policy- 


Mr. Devney’s plan is one which, it 


forms, and other necessary data of their re- | 


spective companies. As an inducement for 
them to comply, a list of prospective applicants 
for life insurance was enclosed in each letter of 
invitation. The signers of the list pledged 
themselves to take a stated amount of insurance 
in the company which they should decide to be 
the most advantageous from their standpoint. 

This was the Acme Insurance Club, organized 
for the purpose of investigating life insurance 
in general, the relative advantages of the vari- 
ous companies in particular, and of putting its 
stamp of approval upon the one in which its 
members should decide to insure. 

Seventeen companies were actually repre- 
sented in the contest, among them some which 
are generally thought to occupy the topmost 
pinnacle of success. The contest lasted from 
November 20th to December 12th, and it may 
be safely assumed that Ashtabula never wit- 
nessed a like influx of “brilliant stars’ in the 
insurance world before; certainly not in an 
equally short time. 

On the evening of December 12th the mem- 
bers of the club, eleven in number, and com- 


prising for the most part, representative busi- | 


ness men, convened in my office, for the pur- 

se of rendering a decision. To reduce the 
immense mass of information which had been 
submitted to a compass which would be some- 
thing less than bewildering, was in very truth, 
quite a task. However, it was, in turn, decided 


to select a mutual company in preference to a | 


stock company, and one paying annual divi- 
dends, rather than one on the tontine basis 
This eliminated a number of companies in the 
competition from further consideration, and the 
club then proceeded to consider the merits of 
those companies whose names appeared on the 
revised list. 

For over three hours the deliberations contin- 
ued, and in the general discussion which was 
involved in arriving at a definite conclusion, it 
was made apparent that nearly all the members 
of the club had made the question at issue a 
matter of prior investigation, and were by no 
means novices fn the subject before them. 

The decision at last arrived at was in favor of 


| 


the Mutual Benefit Life of New Jersey, which 


offered, in the opinion of the majority of the 
club members, the greatest advantages of any of 
the competing companies. 

++ = 

PROVIDENT SAVINGS AND HOLLINGSWORTH. 

Boswell, Buckley & Co., managers of the 
Provident Savings for the central territory, fur- 
nish the following statement regarding the 
attack on the company’s management made by 
Hollingsworth: 

“Ex-Commissioner Hollingsworth, who en- 
deavored last spring to feather his nest by hold- 
ing up insurance companies for more or less 
fictitious examinations, for which he expected 
to extort a fat fee in each case, is now endeav- 
oring to get back at some of those companies 
which unceremoniously turned him down. The 
eastern journals scored Hollingsworth most un- 
mercifully, and, as he could not get any of his 
scurrilous articles into any reputable paper, he 
has chosen to publish most ridiculous state- 
ments about reputable companies in a Kansas 
City paper. This paper is one of no standing, 
but makes fitful appearances from different 
offices of publication. We understand that the 
president of one prominent company not only 
ejected Hollingsworth from his office on account 
of his undisguised demand upon him, but also 
sent a statement of the facts to Commissioner 
Johnson, who immediately revoked Hollings- 
worth’s authority. It is a pity that the presi- 
dent referred to did not at the same time put 
this fellow in jail where he ought to be.”’ 

++ ++ 

CONNECTICUT MUTUAL SECRETARYSHIP. 

There is some speculation as to who will be 
elected to succeed the late E. M. Bunce as sec- 
retary of the Connecticut Mutual Life. The 
selection will probably not be made until the 
annual meeting early in 1899. It is believed 
that James D. Parker, one of the assistant sec- 
retaries, will, without doubt, be made secretary 
at the annual meeting. 

++ ++ 
NATIONAL FRATERNAL UNION. 

Levi C. Goodale, receiver of the seven-year 
class of the National Fraternal Union, has made 
a report to the court. From August 7th to No- 
vember 30th he collected from the seven-year 
class $3,204.25, most of which he paid out to 
holders of notes of the Union, himself included. 
He presents an expense account of $2,520.26, 
not including his own services, which he con- 
siders worth $500. It is claimed that his pay- 
ments of notes have been without order of the 
court, 
appear to have received nothing unless some of 
the notes were held by them. It is no wonder 
they wanted another receiver appointed. The 
whole concern will’ probably go into the hands 
of a receiver soon, and the sooner the better. 

++ ++ 
UNION CENTRAL AGENTS’ MEETING. 

The agents of the Union Central Life in Man- 
ager Heffelfinger’s territory held a very inter- 
esting meeting at his office in Springfield De- 
cember 9th. In the afternoon the agents dis- 
cussed subjects of interest to them and in the 
evening President Pattison addressed them. It 
was a very profitable and pleasant meeting. In 
the evening there was a banquet at the Arcade 
Hotel. The following agents were present: 
Mrs. M. E. Kinney, Springfield; R. T. Baker, 
Greenville; A. H. Wells, Winchester, Ind.; G.A 
McHenry, Dayton; Geo. H. Allen, Bellefontaine; 
D. M. Pruden, Sidney; Geo. H. Knight, Spring- 
field; F. W. Alden, Delaware; E. C. Smith, Ma- 
rion; R. B, Drake, Tiffin; W. A. Garvin; Kenton; 
W. L. Wood, Monroe; J. P. Williams, Middle- 
town; J. H. Martz, Greenville; J. W. Horine, 
West Manchester; D. D. Downing, London; S. 
B. Long, Fostoria; J. M. Kirk, Delaware; A. C. 
McClure, New Richland; J. T. Shaw, Marion; J. 
G. Monnett, Galion; Geo. E. Wilson, Van Wert. 


The holders of seven-year certificates | 





MUTUAL LIFE’S NEW FORM. 


Sample of Its New Cash Value Policy Which 
it will Issue January First.—An 
Important Departure. 

Much curiosity has been shown as to what 
the Mutual Life’s new Cash Value Policy will 
consist of. This has been heightened by the 
fact that the Mutual has for many years been a 
persistent opponent of cash values in any form, 
The company will begin issuing the new form 
on January Ist. Following is a copy of an ad- 
vance sample policy of the twenty payment 
form, age 35, with which the company has fur- 
nished its agents: 

ANNUAL PREMIUMS FOR 20 YEARS, $3568.70. 
Age 
THE 


35 years. Amount $10,000, 


MUTUAL LIFE INSURANCE Co MPANY OF 
NEW YORK. 

In consideration of the application for this 
policy, which is hereby made a part of this con- 
tract, the Mutual Life Insurance Company of 
New York promises to pay at its head office in 
the city of New York unto John Doe of New 
York, County of New York, State of New York, 
his executors, administrators or assigns, ten 
thousand dollars, upon acceptance of satis- 
factory proofs at its head office of the 
death of John Doe during the continuance of 
this policy, upon the following conditions; and 
subject to the provisions, requirements, and 
benefits stated on the back of this policy, which 
are hereby referred to and made part hereof: 

The annual premium of three hundred and 
sixty-eight dollars and seventy cents shall be 
paid in advance on the delivery of this policy, 
and thereafter to the company at its head office 
in the city of New York on the twenty-fifth day 
of November in every year during the continu- 
ance of this contract, until premiums for twenty 
full years have been duly paid. 

The receipt of the first payment of premium 
hereon is acknowledged. 

In witness whereof, the said The Mutual Life 
Insurance Company of New York has caused 
this policy to be signed by its president and 
secretary, at its office in the city of New York, 
the twenty-fifth day of November, A. D., one 
thousand eight hundred and ninety-eight. 

.... Secretary. President. 
Second Page. 
PROVISIONS, REQUIREMENTS AND BENEFITS, 

PREMIUMS—Each premium is due and payable at 
the head office of the company in the city of New York, 
but will be accepted elsewhere when duly paid in ex- 
change for the company’s receipt, signed by the presi- 
dent or secretary. That part of the year’s premium, if 
any, due and unpaid at maturity of this policy shall be 
deducted from the amount of the claim. : 

GRACE IN PAYMENT OF PREMIU MS—After this 
policy has been in force one year, a grace of thirty days 
will be allowed in payment of premiums with interest 
for the time taken at the rate of 5 per cent per annum, 
during which time this policy shall remain in force for 
the full amount. 

AUTOMATIC PAID-UP INSURANCE — After three 
full years’ premiums have been paid, this policy, upon 
the non-payment of any subsequent premium, will be- 
come a non-participating policy for paid-up insurance 
for the amount stated in the table below for the end of 
the last year for which complete annual premiums have 
been paid; provided there be no unpaid loan hereon. 

EXTENDED INSURANCE ~After three full years’ 
premiums have been paid, upon the non-payment of 
any subsequent premium, within the thirty days of 
grace, or on satisfactory medical examination within 
twelve months from the due date of premium, if this 
policy be surrendered, the company will issue in lieu 
thereof a non-participating policy for paid-up insurance 
of the full amount, to cease after the years and months 
stated in the table below for the end of the last year for 
which complete annual premiums have been paid; pro- 
vided there be no unpaid loan hereon 

CASH SURRENDER VALU E—After three full years’ 
premiums have been paid. upon the non-payment of any 
subsequent premium on the date called forin the policy 
or within sixty days thereafter, or at any time after all 
the premiums required have been paid, this policy may 
be surrendered and the company will pay therefor, 
within sixty days from the date of such surrender, the 
amount stated in the table below for the end of the last 
completed policy year, deducting any unpaid loan 
hereon. : ; 

LOANS—After this policy shall have been in force 
three full years, the company, within sixty days after 
written application, and upon the assignment of this 
policy as security, will, in conformity with its rules then 
in force, loan amounts as stated in the table below for 
the end of the last year for which complete annual pre- 
miums have been paid, with interest in advance at the 
rate of 5 per cent per annum, provided 1) That the 
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total sum loaned shall not exceed the amount set oppo- 
site the numerical year; (2. that premiums be fully paid 
to the end of the policy year in which the loans fall due; 
3) that in any settlement of this policy all outstanding 
indebtedness must be paid. 
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SURPLUS—The first distributive share of surplus 
shall be appropriated to this policy if in force at the ex- 
piration of twenty years from date. Subsequent distri- 
butions shall be made annually during the continuance 
of this policy and the share of this policy shall be paid 
in cash. 

OPTIONS—At the end of twenty years the surplus 
apportioned 

First, Can be drawn in cash, this policy continuing 
as a paid-up participating policy for the full amount; or 

Second, Applied to purchase paid-up insurance ad- 
ditional to the face amount of this policy, without med- 
ical examination, after giving two years previous notice 
to the company, otherwise upon satisfactory examina- 
sion; and the combined amounts to be continued as 
paid-up participating insurance; or 

Third, Applied to the purchase of an annuity on the 
life of the insured, or the life of any other person nom- 
inated: by the legal holder herof, this policy continuing 
as a paid-up participating policy for the full amount; or 

« Fourth, Be added to the surrender value stated in 

the table below and the total sum to be drawn in cash; 
or 

Fifth, Applied together with the cash surrender 
value as stated in the table below to the purchase of an 
annuity on the life of the insured or on the life of any 
other person nominated by the legal holder hereof. 

RESIDENCE, TRAVEL OR OCCUPATION—This piol- 
icy is free from restrictions as to residence, travel and 
occupation, after two years from date, except military 
or naval service in time of war, for which permission 
must be obtained, at the company’s regular rates. 

ADMISSION OF AGE—The company will admit the 
age of the insured upon satisfactory proof; failing such 
proof, if the age shall have been understated, the amount 
of insurance or other benefit will be equitably adjusted. 

INCONTESTABILITY—After two years from date of 
issue, this policy shall be incontestable if the premiums 
have been duly paid. } 

NOTICE—No person, except an executive officer of the 
company or its secretary at its head office in New York, 
has power on behalf of the company to make, modify 
or alter this contract, to extend the time for paying a 
premium, to bind the company by making any promise 
or by accepting any representation or information not 
contained in the application for this contract. Any in- 
terlineations, additions or erasures must be attested by 
the signature of one of the aboved named officers 
Proofs of death will be required on the forms prescribed 
by the company, which will be furnished on request. 

“ASSIG N MENTS—The company declines to notice any 
assignment of this policy until the original assignment, 
or a duplicate or certified copy thereof, shall be filed in 
the company’s head office. The Company will not as- 
sume any responsibility for the validity of an assign- 
ment. 
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Extended in-| | 
surance from | 
date of non- | 
Automat-| payment of 
For ic paid-| premiums. Cash 
end of jup insur-| —-—--—— surren- | 
year. jance. Year. | Mos. |der value| Loans 
3d $ 1,500 4 ? $ 450 
{th 20 6 a 690 
5th 2,500 9 = WO | 
6th 3,000 11 0 1.20 | 
7th 3.900 12 8 | 1,560 
8th 4,000 14 2 1,890 
9th 4.500 15 6 | 2,210 
10th 5,000 16 Ss 2.570 
1ith 5.500 17 8 2 880 
12th 6,000 18 6 3,210 
13th 6,500 19 4 3,540 
14th 7,000 ww | 0 3,890 
15th 7,00 20 7 4,250 
16th 8,000 21 2 4,640 
17th 8,500 21 9 5,030 
18th 9,000 22 3 5,440 
19th 9,500 23 0 5,870 
Qvth 10,000 Paid up 6,310 
2Ist 10,000 | 6,310 
22d 10,000) | 6,310 
23d 10,000 6,310 
24th 10,000 } 6,410 
2th | 140,000 | 6,520 
*th 10,000 6,620 
27th | 10,000 | 6,720 
2th 10,000 6,820 
Mth 10,000 6.920 
th 10,000 | 7,020 








Ohio Life Appointments. 


Life insurance companies in Ohio have re- 
cently appointed the following agents: 

ZEtna—W. H. Davis, Cincinnati; J. W. Ford, 
Attica; P. A. Kahle, Lima; Chas. A. Neidhart, 
Newton Falls; H. C. Southwick, Warren. 

Bankers, lowa—Chas. R. Weisfeld, Cleveland. 

Home—Chas. M. Smith, Wauseon; Samuel 
Heller, Toledo; Myron E. Townsend, Edon; 
Ellsworth L. McDole, Kansas. 

Mutual Benefit—Franklin P. McClellan, Ham- 
ilton; F. Romer Peters, Hamilton. 

Mass Mutual—J. W. Foster, Springfield. 

Prudential— Mrs. Eleanor M. Brasher, Cin- 
cinnati. 

-acific Mutual—Geo. W. Beery, Toledo. 


Mutual’s Cash Value Policy. 


The Mutual Life’s new policy, given else- 
‘| where, marks a most important departure in the 

progress of the company and its adoption is 
also a significant victory for the advocates of 
the cash value theory. True, the company does 


not issue the policy on the annual dividend | 


plan, but its guarantees are considerably better 

than those of the other two companies. Acom- 

mendable feature of the move is that the pre- 

mium rates were not increased. The policy 

form has been reconstructed and is much more 
| modern and adapted for competition. The 
| agents of the company are in raptures over the 
whole policy. In fact it was largely an agency 
enterprise. The understanding is that the 
movement was started among the agents for a 
cash value policy, rumor having it that L. C. 
Lawton, Ohio general agent, had not a little to 
do with it. It is said the new policy was largely 
of his framing. Certainly there is no more 
competent man for the purpose in the business. 
He was at one time actuary of the Mutual Life. 
All in all the new policy is a most liberal one, 
and goes further in real benefits to the holder 
than perhaps any of the big three companies in 
recent years. 


Vice-President Webster’s Resignation. 

The enigma in life insurance circles just now 
is the resignation of John C. Webster, vice- 
president of the A%tna Life, to take the New 
York city general agency of the life department. 
Mr. Webster has already taken charge of the 
New York office, and is dividing his time be- 
tween Hartford and New York until February 





1, the end of the company’s year, when his res- | 


ignation takes effect. Mr. Webster may be said 
to have been the whole force in the company, 
in both its life and accident departments. He 

| organized the accident department and also was 
a large factor in the organization of the tna 
Indemnity, which for a long time was supposed 

| to have been started for the purpose of reinsur- 
ing the accident business of the Atna Life. Mr. 
Webster has been in practical charge of the 
Etna for the past twenty years. He had detail 
and general charge of its business. He even 
answered letters of policy-holders himself and 
attended to all minor matters. 

As to the reason for his resignation, that is 
entirely a matter of speculation. He, himself, 
says he resigned for personal reasons and states 
that he has at all times been in full harmony 
with the other officers. It is said his family has 
been trying to induce him to resign the burden 
of responsibility, which will in time wear out 
any man, for some time past.. Mr. Webster is a 

| wealthy man, and even now is building several 
new houses in Hartford. He is well situated in 
Hartford, has a palatial home, and it is hard to 
understand why he might wish to leave Hart- 
ford for New York. It might be that he does 
not like his position with the 4tna in which he 
does all the work and yet is not admitted to the 
real control of the company. It is well-known 
that Mr. Webster has never been made a director 
of the Atna, though he was not averse to be- 
coming one. He was the ‘“‘pile-driving’”’ force 
in the company. It is well-known that agents 
of the Atna are held down closer than those of 
most companies. No general agent of the 
Etna makes any great amount of money. If 
his renewals get very large he is saddled with 
some expense or required to produce a certain 
amount of business ona low first year’s com- 
mission. Mr. Webster’s work was to hold the 
agents down and he did this as well as he did 
his other duties. The policy of the Atna under 
Mr. Webster’s control has been one of hard 
business rules; and sentiment, long service of 
an agent, etc., seldom counted for much in a 
business way. The company has been cold, 





hard business all through. The plan, naturally, 
was not so popular as others might have been. 
Mr. Webster’s resignation is so unexplainable 
that there must be something in the background 
which has not yet come out. As to Mr. Web- 
ster’s successor, that is also pure specuration. If 
T. B. Merrill, the company’s superintendent of 
agencies, were not seriously ill, he doubtless 
would be considered. Another man who has 
been mentioned is the auditor, Mr. Bulkely, 
brother of the president. Mr. Bulkely, how- 
ever, is quite old. 
LIFE NOTES. 

The insurance on the life of the late ex-Sen- 
ator Calvin S. Brice is said to aggregate over 
$1,000,000, divided among a dozen or more 
companies. 


John L. Bunce, a son of E. M. Bunce, late 
secretary of the Connecticut Mutual Life, has 
been made superintendent of agencies of the 
company. : 


Earl C. Peters, for some time manager of the 
Mutual Reserve Fund at Columbus, has joined 
the Moss procession and gone to the Security 
Mutual of Binghamton as state manager for 
Ohio. 


The Hartford Life, whose proposed admission 
to Ohio as an old line company was recently an- 
nounced, has evidently changed its plans, for it 
has just been admitted under the stipulated 
premium law. 


M. M. Crabill, district superintendent of the 
Mutual Life of New York at Canton, has been 
transferred to Lancaster in the same capacity, 
at his own request. Mr. Crabill formerly lived 
at Lancaster and has a large acquaintance there, 
and it was due to this that he requested the 
change. 

Dr. R. T. Savin, agency director of the New 
York Life at Cincinnati, has been transferred to 
the same position in charge of Western New 
York with headquarters at Buffalo. He is suc- 
ceeded at Cincinnati by Frank H. Graves, who 
was formerly in charge of the company at Des 
Moines, Iowa. 

The Security Trust and Life is issuing a new 
health policy, insuring against disability from 
eight diseases. The premium is $1 a year, and 
the weekly indemnity $5, for not more than 
twenty-six weeks. There is no death benefit. 
This business for the entire country will be 
handled for the Security by the American Union 
agency of F. C. Wheeler, of New York. 

John C. Elliott has resigned as superintendent 
of domestic agencies of the Mutual Life of New 
York to become general agent at St. Louis. It 
is said the former position paid over $20,000 a 
year, and that the latter pays over $75,000 in 
renewal commissions, etc. It was understood 
that.a partnership had been arranged between 
Mr. Elliott and John E. Baker, the brother of 
Joseph E. Baker, whom Mr. Elliott succeeds. 
This arrangement has evidently been broken 
off, as John E. Baker is announced as a new 
general agent of the New York Life at St. 
Louis. 

Henry D. Burgess, lately an agent of the 
Mutual Benefit Life, was found dead in his bed 
at the Noel Hotel. at Cambridge, O., on Monday 
morning. He is supposed to have died of 
paralysis. He came to Cincinnati a year and a 
half ago from Colorado, and until last Saturday 
worked in various places, among others, .Defi- 
ance and Zanesville. After his sojourn in both 
these places, the proprietors of the hotels, where 
he had staid, wrote to State Agent Drewry that 
he was indebted to them. Mr. Drewry informed 
him that he must pay his bills if he would con- 
tinue with the company. As he failed to settle 
Superintendent of Agencies Birdseye last Sat- 
urday discharged him and took up his supplies. 
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TO CURE TWO EVILS. 





Form of a Proposed Law to Prevent Over- 
head Writing and Reinsurance in 
Non-Admitted Companies. 





In compliance with the request of parties in- 
terested, the Continental Insurance Company 
has formulated a bill, whose object is to prevent 
overhead writing and reinsurance in non-admit- 
ted companies. Only a brief synoysis can be 
given here, but copies may be had on applica- 
tion to the Continental. 

It provides that no company admitted to the 
state shall issue a policy on property in the 
state except through a regular agent, licensed 
to do business in the state, who shall counter- 
sign it and get a commission on the premium. 
An exception is made in the case of rolling 
stock of railroads and goods in transit. No 
admitted company shall reinsure any of its 
business in a non-admitted company, or 
reinsure any of the business of a _ non- 
admitted company. The insurance commis- 
sioner may examine the officers and records 
of any company charged with the violation 
of this law at the company’s expense, and 
refusal on its part to give information asked for 
shall subject itto the penalties provided for viola- 
tion of the law. Companies may be required by 
the commissioner, in addition to reports already 
made, to report all reinsurance by them in 
other companies on property in the state. 
Refusal to make such report shall be a violation 
of the law. The penalty for violation shall be 
$500 fine for each offense, which may be col- 
lected by action brought in the name of the 
state. The failure or refusal of a company to 
pay a fine within thirty days after judgment 
shall be punished by having its license revoked. 
It shall not be relicensed within one year of that 
time and shall be relicensed only when its chief 
executive accepts the provisions of this law as a 
condition of its right to do business in the state. 


Lovejoy’s Successor Not Named Yet. 

NEw York, Dec. 21. (Special.) Manager 
Paul E. Rasor, of the Magdeburg, has arrived 
from his ten days’ stay in Chicago where he has 
been looking over the candidates for a successor 
to Geo. M. Lovejoy who retires as western gen- 
eral agent. Mr. Rasor states that no appoint- 
ment will be announced for some days and not, 
in fact, until he returns to Chicago again, as he 
will go there soon after the-first of the year to 
consider certain matters that he has under ad- 
visement. It is thought that the western field 
will be divided. 


MICHIGAN AGENCY APPOINTMENTS. 





New Agencies and Changes of Fire Insurance 
Companies for the Past Fortnight. 


American, Md.—Jay D. Grand 
Rapids. 

Baloise—Alvah Sanborn, Port Huron; Willard 
N. Sweeney, West Bay City. 

Caledonian - American — Israel 
Grand Rapids. 

Capital—Woessner & McGinley, Menominee. 

Citizens, Mo.— Davis Haven, Hartford. 

Colonial—J. L Haywood, Battle Creek; A. E. 
R. Bush, West Bay City; Ceylon C. Fuller, Big 
Rapids; Beaver & Diggins, Cadillac; E. H. An- 
dres, Grand Haven; Mercer & Mather, Grand 
Rapids; Humphrey C. Du Bois, Hillsdale; 
Thompson & Dunn, Jackson; Rollin R. Wheeler, 
Ludington; W. H. Rutter, Mt. Clemens; James 
M. Ramsdell, Manistee; E. D Haines, Muske- 
gon; E. H. Allyn, Traverse City. 

County of Phila.—Jos. W. Bailey, Lansing; 
D. P. Sullivan, Port Huron. 

Firemans Fund—Henry D. 
Lansing. 

German, Pa.—Lorenzo Sawyer, Ann Arbor. 


Naysmith, 


Frankford, 


Warner, North 








German Alliance—H. C. Jackson, Kalamazoo. 

German American — Robert A. Walmsley, 
Caro. 

Helvetia Swiss—Duane Ford, Battle Creek; 
Lawrence Hollander, Kalamazoo; S. J. Sergeant 
Port Huron. 

Home Mutual—Geo. H. Knupp, Adrian; W. 
S. Richardson, Central Lake; Frank M. Acker- 
man, Lansing; Hinman & McCaslin, Lansing; 
W. H. Rutter, Mr. Clemens. 

London—Woesner & McGinley, Menominee. 

Manhattan—F. G. Smith & Co., Detroit. 

Netherlands—Lawrence Hollander, Kalama- 
zoo; D. P. Sullivan, Port Huron. 

Norwich Union—Will Hanson, Monroe. 

N. W. Nat’l—A. B. Chase, South Haven. 

Security, Ct.—Chas. G. Chamberlin, Breeds- 
ville. 

State of Ill.—Frank E. 
City. 

Svea—Willard N. Sweeney, West Bay City. 

Union, Pa.—Parker & Millen, Detroit. 

Washington, N. Y.—J. L. Haywood, Battle 
Creek; Beaver & Diggins, Cadillac; E. H. An- 
dres, Grand Haven; Mercer & Mather, Grand 
Rapids; Humphrey C. Du Bois, Hillsdale, Mich.; 
Thompson & Dunn, Jackson; Rollin R. Wheel- 
er, Ludington; W. H. Rutter, Mt. Clemens; Jas. 
M. Ramsdell, Manistee; Edw’d D. Haines, Mus- 
kegon. 

W’msburg City 
inee. 


Burbanks, Minden 


Blom & Moulton, Menom- 


GENERAL NOTES. 


Sands & Ravenscroft of Wheeling have been 
appointed managers for Northern West Vir- 
ginia of the Maryland Casualty Company. They 
have been with the United States Casualty. 


Ralph Whitehead of Wheeling has formed a 
partnership with Joseph A. Pollock under the 
firm name of Whitehead & Co. Mr. Pollock 
has been in General Agent Paull’s office off and 
on for the past six years. 


The Traders Fire of New York has instituted 
mandamus proceedings to compel the insurance 
commissioner of Illinois to grant it a license. 
He has refused to do so on the ground that a 
company in Chicago bears the same name, 


The directors of the Globe Fire and the Rut- 
gers Fire, both of which are managed by Jame- 
son & Frelinghuysen, have decided to consoli- 
date the companies. The matter will be sub- 
mitted to the stockholders December 28th. The 
combined capital will be $400,000 and assets 
over a million. 


On Tuesday of this week Wm. Eaton of ‘‘fire- 


“bug’’ fame was placed safely behind the bars of 


the ‘‘Pen’’ at Moundsville, W. Va., where he 
will languish for ten years, less time for good 
behavior (and it is safe to say Willie will be 
good) unless sooner pardoned. It is learned 
steps are to be taken by his attorney in that di- 
rection. 


P. B. Sullivan, a man with a somewhat check- 
ered career, is pushing a new fire insurance or- 
ganization ona plan similar to individual under- 
writers, known as the Co-operative Insurance 
Company. The home office is at 412 New York 
Life Building, Chicago, where Mr. Sullivan is 
also understood to have an agency of the British 
& American Exchange Association, an unli- 
censed concern, fathered by Thomas J. Brown. 


The paper mill of ex-Senator David Wagner 
at West Wheeling, one of the oldest in the Ohio 
Valley, burned down on the 16th of this month 
with a loss of $8,000 to $10,000, insured for $3,500 
in the following companies: Norwich Union 
$1,000; Standard of Wheeling $509; Virginia 
State $500; Virginia Fire and Marine $1,500. 
Only the Norwich Union is licenced in Ohio. 
‘The cause of the fire is somewhat shrouded in 
mystery, but was either incendiary or from 
spontaneous combustion. : 
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~ AMONG CASUALTY MEN 


: 
LIABILITY FIGHT STILL ON. 

To use the expression of the manager of a 
compact liability company, “‘the Maryland Cas- 
ualty is very active.’’ There seems to be no 
reason to doubt this. While the compact people 
claim that the new-comer is cutting rates, the 
Maryland people claim the same of the compact 
companies, so it seems to be ‘‘horse and horse.”’ 
The Maryland is writing elevators at $30, while 
the compact rate is $35. It is claimed, indeed, 
that the Maryland has cut the rate to $25, but 
this is denied. The compact companies, basing 
their rate on their experienced cost of $28 for 
elevators, express doubt of the Maryland's 
ability to make any money at $30. The Mary- 
land, however, claims that that experience was 
largely accumulated before the regulations for 
public inspection of elevators and licensing of 
elevator men was as strict as at present, and be- 
fore companies’ inspectors were as firm as they 
now are, and that the present cost of insuring 
an elevator is not $28 by a considerable amount. 

+ ++ 

So much for the Maryland's rate-cutting. 
Here are some instances that company’s man- 
agers claim to have run across of cutting by 
compact companies. A plant in southern Ohio, 
with a pay-roll of a little over $1,000,000, was 
written last year by the Travelers at 36 cents, or 
3646 cents, a hundred dollars, a cut of 21 cents 
to beat its compact competitors. This year it 
writes the same plant at 20 cents to beat the 
Maryland. Another plant in northern Ohio 
that was insured last yer by a compact com- 
pany for $9,600 premium, was written by the 
same company this year for $4,500. A manu- 
facturing company with a pay-roll of $250,000 
has been written by a compact company on a 
basis of a fixed pay-roll of $100,000. This has 
recently been raised to $150,000. Another com- 
pact company writes workmen’s collective on a 
machine shop and foundry at the machine shop 
rate, although about 80 or 90 per cent is a 
foundry risk, on which the rate is much higher. 
In the words of a Maryland man, ‘‘the compact 
is off in Ohio.’’ 

++ ++ 

A representative of one of the Maryland Cas- 

ualty’s competitors is alleged to have made an 


| underhanded attack on the company by stating 


| business.’’ 


that President Stone was ‘‘fired by the Amer- 
ican Bonding & Trust Company on account of 
inability and Loper methods of conducting the 
This came to the ears of President 
Bond, of the latter company, and here is part 
of what he wrote concerning the matter: 
‘There never was a more unjust charge or 
one having less foundation than this one. So 
far from Mr. Stone ‘being fired out of this com- 
pany,’ both myself and all the directors seri- 
ously regretted his leaving, and would have 


| been glad to have had him remain with us. He 


had impressed his personality on our company, 
and his efficiency was of such a.character that 
many of our directors, as well as myself, took 
stock in his company. I very much regret to 
know that this statement was made for the 
reason that it is not only an injury to a true 
man, but an injury to a personal friend.”’ 
BOILER INSURANCE IN OHIO. 

The Frankfort-American Casualty is entering 
Ohio for accident, boiler and plate glass busi- 
ness. It would not seem that there is much in- 
ducement to a company to compete for boiler 
business in Ohio, if rgtes are as low all over the 
state as in Cincinnati. It is said that boilers are 
being insured here for $5 a year. Take out 
$1.25 for commission and $2 for inspection, and 
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a company gets $1.75 a year for assuming a 
maximum liability of $15,000. Some companies 
do not care whether they write boilers or not at 
present rates. 


oe ++ 
LIABILITY COMPANIES AND RAILWAYS. 

Of the three compact companies now operat- 
ing im Ohio the Travelers alpne has any railway 
business on its books and it is getting rid of it 
as fast as possible. A liability company cannot 
do business with a corporation that knows its 
loss ratio from casualties, as all except very 
young railway companies do. This principle, 
indeed, applies to other lines of casualty insur- 
ance as well. It was illustrated some time ago 
in the case of a live stock insurance company 
whose business was to insure cattle and hogs in 
transit to the stock-yards. Farmers and ship- 
pers knew the loss ratio better than the compa- 
ny did and, as a result, declined to insure in 
winter when losses were low but took insurance 
in the summer when losses were high, much to 
the discomfiture of the insurance company. 

++ ++ 
AN HONEST CLAIMANT. 

The administrator of the estate of Harry B. 
Williams, who was thought to be dead, has de- 
posited in court $1,500 which he got as indem- 
nity from the Standard Accident Company for 


Williams’ supposed death, and has asked to be. 


discharged. He believes that Williams is still 
alive. Last December Williams bought a trip 
accident policy at the New York office of the 
Standard and was supposed to have left ona 
steamer for Portland, Me. An intimate friend 
stated that he had fallen overboard while sea- 
sick and was drowned, The company compro- 
mised for $1,500. Mrs. Williams, mother of the 
assured, who lives in New Jersey, became con- 
vinced that her son is still alive and that she 
was not therefore entitled tothe money. Wil- 
liams is thought to be in Kansas now. 

++ ++ 
‘IN A CONVEYANCE.” 

One of the casualty companies is sending out 
a reprint of a New York 77mes article giving a 
judicial interpretation of the clause, ‘‘while 
riding as a passenger in any passenger convey- 
ance, using steam, cable or electricity as a 
motive power.’’ The insured, under a $10,000 
—$20,000 policy in the Travelers, went from a 
car to the platform, fell or was thrown down, 
was dragged some distance while holding to the 
handrail or step and finally lost his hold. He 
was dead when found. The company promptly 
paid $10,000, but the beneficiary sued for $10,- 
000 more. The judge said: ‘‘To entitle the 
plaintiff to the additional $10,000 it must appear 
that the injuries were sustained while riding as 
a passenger in a conveyance used for the trans- 
portation of passengers, The clause, therefore, 
would not be operative when the insured was 
injured while riding outside or upon -such 
vehicle. A different meaning might be given 
to the clause if it provided that the passenger 
must be in atrain. But where the liability is 
confined to a case where the passenger was 
injured ‘when in a passenger conveyance,’ it 
would seem to exclude an injury received by a 
person when riding otherwise than inside of a 
passenger conveyance,”’ 

By the construction which some of the com- 
panies have voluntarily placed on the words 
‘in or on a conveyance, etc.,’’ in their policies, 
in case of a death like this the $20,000 would 
have been paid at once. 

++ ++ 
MUST HAVE SURETY BONDS. 

An order recently issued by the secretary of 
the treasury is of interest to surety companies. 
It provides that the bonds of all postoffice em- 
ployes must, after January Ist be surety com- 
pany bonds. The reason for this is supposed 





to be that the government has beconie weary of 
the trouble and expense of looking up the stand- 
ing of personal bondsmen and keeping contin- 
ually informed as to their solvency. The change 
is not only a good one from the standpoint of 
the companies, which will get some increase of 
business from this source, but also from that of 
the government and of the thousands of individ- 
uals over the country, who are now liable on 
bonds without receiving any remuneration for 
assuming that liability. 
aaa ++ 


COMPLICATED CASUALTY CASE. 


The Union Elevator fire at Toledo, which re- | 


sulted in the loss of several lives, has given rise 
to a peculiar question in casualty insurance. It 
appears that the Union Elevator & Transporta- 


| tion Company had $10,000 workmen's collective 
| and $10,000 employer’s liability. 


After this in- 
surance was written, the control of the elevator 
passed to Paddock, Hodge & Co., not by a di- 
rect contract, but by a ‘‘business arrangement.’’ 


| The working force continued the same and there 
was no apparent change of management. When | 


the disaster occurred the question arose as to 
whether the men were employed by the Union 
Elevator & Transportation Company or Paddock, 
Hodge & Co. The policies were never trans- 
ferred to Paddock, Hodge & Co. The Union 
Elevator & Transportation Company notified 
the insurance company of the disaster, but, it 
appears, cannot make a claim under the policies, 
as that would be an admission that the men 
were in its employ, which it denies. Paddock, 
Hodge & Co. are similarly situated, but even if 
they admit that the men were employed by 
them, it is a question whether they can collect 
under policies issued to somebody else. It looks 
as if both companies would like to have the in- 
surance company come up and settle without a 
formal demand. They want the money but are 
not in a position to ask for it. 


Michigan Casuaity Appointments. 


The following agents have been appointed re- 
cently by casualty companies in Michigan: 

Employers Liability — Willard N. Sweeney, 
West Bay City. 

Fidelity & Casualty—A. W. Killmer, Cedar 


| City. 


Great Eastern Cas.—Henry Hughes, Cold- 


| water 


N. Y. Plate Glass—Lawrence Hollander, Kal- 
amazoo. 

N. J. Plate Glass—Chas. Humphrey, Adrian; 
Chas. F. Howe, Coldwater; John W. Billmire, 
Monroe; Theo. T. Jacobs, Sturgis. 


The American Bonding & Trust has appointed 


| R. T. Howell agent at Bridgeport, O. 


Philo S. Clark, of Portsmouth, O., adds the 
Maryland Casualty to his list of companies. 


The New York Plate Glass has appointed O. 


| V. Linden an agent at Escanaba, and Wm. M. 


| 


| 


| 


Sweeney at West Bay City. 


F. J. Roney, formerly an agent of the AStna 


| Accident at Hamilton, O., is no longer seen in 


his usual haunts. The company charges him 
with taking some of its money when he went. 


The Hess Spring and Axle Company of Car- 
thage, a suburb of Cincinnati, has brought suit 
against the American Credit Indemnity Com- 
pany to recover for its losses by the failure of 











the Emerson-Fisher Carriage Company and the | 


T. T. Haydock Carriage Company of Cincin- 
nati two or three years ago. The former was 
indebted to the Hess Company to the extent of 
$6,591.30; and the latter, $5,347.34. The bill 
sets forth that the insurance company by its 
policy agreed to indemnify the assured to a 
sum not to exceed $10,000 for losses resulting 
ffom the insolvency of debtors. 


INSURANCE POLITICS. 


Conway.—Capt. John J. Conway, chief of the 
salvage corps of Cincinnati, is not superstitious 
or disposed to see spirits on his nightly excur- 
sions in defence of Cincinnati property, but 
even the captain hasa limit. On the morning 
of the thirteenth of December, while he was 
engaged with a fire in the bottoms, box 13 rang 
up from 13th and Vine streets This was the 
People’s Theatre fire. Capt. Conway says if he 
had struck another ‘‘13’’ he would have quit 
work and gone home. 


TALLMADGE. — Frank ‘Tallmadge. casualty 
agent of Columbus, claims to be the pioneer ex- 
clusively casualty agent of Ohio. He was the 
first to adopt the word ‘‘casualty,’’ realizing 
from his start ten years ago, that the business 
would grow to be regarded as a separate branch. 
Mr. Tallmadge’s experience as a casualty ad- 
juster has been varied. As an accident under- 
writer he has scored a success in Central Ohio, 
and has recently taken the general agency of 
the United States Fidelity and Guaranty com- 
pany, for which he already does a large business. 


GENEROUS RECOGNITION.—The Continental 
Fire recalls a bit of history in the scene on its 
1899 calendar. In the days before the Revolu- 
tionary war, when the Continental was not so 
old as it is now, the question arose among the 
colonists as to what name they would give the 
organization of their representatives for the re- 
bellion against England. Henry Evans, real- 
izing that the movement might acquire con- 
siderable proportions, saw a chance for a cute 
advertisement, and sent a sealed suggestion to 
the assemblage to call it the ‘‘Continental’’ 
Congress. In view of the patriotic services of 
the Continental in the war against Great Britain, 
this suggestion was adopted. The Continental, 
on its calendar, pictures the scene of the cap- 
ture of Fort Ticonderoga by Col. Ethan Allen, 
as the first occasion on which the term was 
used in actual warfare, when he demanded the 
surrender of the fort ‘‘in the name of the Great 
Jehovah and the Continental Congress.’’ The 
Continental thus gracefully acknowledges the 
compliment paid it by both the Congress and 
Col. Allen, and immortalizes the genial colonel 
for his brave deeds and braver words. Who shall 
say hereafter, that a// corporations are soulless 
and unappreciative ? 


ART IN INSURANCE.—It is apparent that there 
are still some people in the insurance business 
who are not educated to appreciate the highest 
standard of.art. Perhaps in the hurly-burly of 
their occupation they are unable to give the 
proper time to the interesting study, or have 
not the natural capacity for the subject. At 
any rate we were surprised that there should be 
any who would wantonly display his ignor- 
ance on such a simple specimen of the artist’s 
pen as was given in the last issue of the OHIO 
UNDERWRITER, in the pen and ink portrait of 
Hon. Henry Bohl, of the Prudential Insurance 
Company. And yet the Rough Notes, which 
on the same date published a ‘‘dinky’’ portrait 
of Mr. Bohl, supported by a halo of something 
which we imagine would remind a properly- 
posted person of nothing so much as a ‘“‘jim- 
jam’’ vision, shows its lack of artistic judgment 
by casting a slur on our portrait. We are sur- 
prised and pained at this display, either of ill 
suppressed professional jealousy or still more 
condemnable blank ignorance, which, we have 
not yet determined. A few of our readers, in- 
cluding Mr. Bohl’s friends, while good men in 
the main,-have shown a disposition to accept 
the Rough Notes’ distorted view, and it is only 
in defence of art itself, and not in our own be- 
half, that we use this occasion to place a proper 
standard on the value of Mr. Bohl’s portrait, 
from an artistic standpoint. 


At a meeting of stockholders of the Hanover 
Fire, called on Tuesday in New York by parties 
wanting to get control of the company, an effec- 
tual quietus appears to have been put on the 
scheme, and the belief is confirmed that the 
company will continue in its successful career 
without change of management or policy. 
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Provider 
NOVINGS L 


HAS VACANCIES FOR 


TWO SPECIALS AND ONE GENERAL 
AGENT IN OnIO, 


With exclusive control and re- 
newal interest. Gentlemen of 


an opportunity to get an un-— 


| Agents in Ohio for Sole Representa- 


usually favorable field and 
contract. 


Address in confidence, 


BOSWELL, BUCKLEY & (0., 
CINCINNATI. 


ORGANIZED 1860. 








CHARLES DEWEY, President. 


MEN OF GHARACTER AND ABILITY 


Who want to permanently connect them- 
selves with a Company whose DEALINGS 
and POLICY CONTRACTS create SAT- 
ISFIED POLICY-HOLDERS, and whose 
RATES ARE LOWER and CASH VALUES 
LARGER than those of the Massachusetts 
and New York Companies, and whose COM- 
BINED ADVANTAGES challenge compar- 
ison with ALL OTHERS, might advance 
their own interests by applying for General, 
Special, or Local Agencies of the 


‘National Life Insurance Company of Vermont. 


OLMSTED BROS.., state Agents for Ohio and Indiana, 
Offices, No. 86 Superior St., CLEVELAND, 0. 


WANTED. 


EXECUTIVE REPRESENTATIVES 


—- 708 


The Old Phenix Mutual Life Insurance Company 
OF HARTFORD, CONN. 
FOR THE FOLLOWING CITIES AND TOWNS IN 
WESTERN OHIO: 
Mansfield, Mt. Gilead, Marion, Kenton, Van Wert, 
Lima, Upper Sandusky, Bucyrus, Paulding, Ottawa, 


Findlay, Norwalk, Bowling Green, Napoleon, Deshler, 
Wauseon, Defiance, and Bryan. 








Strictly Up-to-Date in Agency and Policy Con- 
tracts. Record for Large Dividends. 
Address FOX & NIELSEN, Managers, 
412-413-444 Garfield Building, © CLEVELAND, OHIO. 





GENERAL AGENCY FOR SALE. 


An old-established agency for a first-class 
| life insurance company, with renewal com- 


| missions of over $2,200 per year and a de- 
| sirable first year commission contract, is for 


sale to an experienced life insurance man 
| who would be satisfactory to the company. 
Terms, $1,000 in cash, the balance in in- 
stallments. Address, O. H., 

The Ohio Underwriter. 





Wanted. 
The Thuringia-American Fire Ins. 


| Co. of New York, is now prepared to | 


_ consider applications from Responsible 

Agents in Ohio. The plan of the Com- 

| pany will be progressive and liberal. 
Address 

W. D. KELLOGG, Special Agent, 


Room 1, Moffat Bidg., 
Detroit, Mich. 





Wanted 
good standing will find this | 


‘UAL LIFE 





The Insurance Company of the 
State of Illinois is prepared to con- 
sider applications from Responsible 


tion, on a Liberal Commission Basis. 
Address, 
GEORGE F. PENFIELD, Sec’y, 
Rockford, Ill. 

The OHIO UNDER- 

Wanted ~ WRITER desires a 
establish a news connection covering all 
parts of Ohio, Michigan, and West Virginia, 


not already arranged for. We particularly 
want general correspondents at Dayton, 








. 50 7 "GUARANTEED DIVIDED 


No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
New York. Before making your Con- 
tract address 


WwW. A. RR. BRUEHL. 4. H. MINDER MANN. 


- W. ALR. BRUEHL & Co., Gen’! Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, 0. 


J. H. ANTHONY, Manacer 


NORTHEASTERN Ono, 


Cc. F. McCORD, Gent Acar. 
SOUTHWESTERN Ono, 


New ENGLAND BUILDING, Cincinnati, Oo. 


CLEVELAND. 


G HILLER, Seeciat Acenr. 


Cincinnati, O 


JOHN Hancock 
MuTuAc Lire INs. Co. 


OF BOSTON, MASS. 
STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subjeet to provisions of the 
perfected Non-forfeiture law of Massachusetts, 


securing upon the face of each the endorsement 
of eash and paid-up value as part of the policy 
contract. 


Annual cash dividends, loan values, and a 


| policy contract, plain, simple, positive, and un- 


and Columbus, Ohio; Grand Rapids, Lans- | 


ing, Saginaw, and at some point in the 
upper peninsula, Michigan, and uther points 
of minor importance. Liberal space rates 
paid. Address: Cincinnati. 





Good Insurance Men 


will be given Good Contracts to sell 
Insurance for the old PHCENIX [IUT- 


Kentucky, by addressing 
R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Loutevilie, Ky. 


CANADA LIFE ASSURANCE CO. 


Established 1847. 


| 
AGENT WANTED FOR CINCINNATI. 


Liberal Contract to producer. 


Address APP & CARR, Managers for Ohio, | 


CLEVELAND, 0. 





$24.00 per week for Accident. 


| and Finest Cuisine. 


ACCORDING TO OCCUPATION. 


$6.00 per week for Sickness 


ACCUMULATED FOR AGE. 


The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 


The only Company that has ever made a continuous 
success of the sick benefit business, 


in Southern Ohio and | 


| 
| 
| 


| 





excelled in liberality. 

Several good General Agencies with liberal 
renewal contracts in splendid territory are open to 
men of experience who want to settle permanently. 
For further particulars, address the Company at Bos- 
ton, or 


J.C. CAMPBELL, STATE AGENT, 
FOR OHIO AND WEST VA., 
BOARD OF TRADE BUILDING, 


COLUMBUS, OHIO. 


Pr 


OUT 


TAKE THE 


* EFV. 


WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


Magnificent Scenery, Observation Cars, 


Stop en Route at one of Virginia’s Fa- 
mous Resorts. 





FOR INFORMATION ADORESS 


H. W. FULLER, 
GEN. PASS. AGT., 
WASHINGTON D.C. 


c. B. RYAN, 
ASST. GEN. PASS. AarT., 
CINCINNATI, ©. 


OR 
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Cincinnati 
To CHICAGO. 





CinciNNAt Hamiltg DAYTOh y 


Cincinnati 
To INDIANAPOLIS. 














VESTIBULED 
TRAINS. 
FINEST SLEEPERS 
IN THE WORLD. 








NEW YORK UNDERWRITERS AGENCY 









he 7 frome oc Lee C DEST 


cician ee ——— 
re eB MER are Cincinnati 


To TOLEDO & DETROIT. 





a 





- ESTABLISHED 1864. 
Local Agents in all Prominent Localities in the 
Cincinnati United States. 
To KANSAS CITY. Office: 100 William Street, New York. 











A. & J. H. STODDART, General Agents. 





THE-———---- --— 


Western and Southern 


LIFE INSURANCE COMPANY. 


OF CINCINNATI, OHIO. 





PAID-UP CAPITAL, ° ° ° $100.000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


= GOOD LIVE AGENTS WANTED. 


MUTUNL LE Sane 


Hon. CHAS. D. JACOB, President. GEO. W. MORRIS, V-President. | 
WM. W. MORRIS, Secretary. DAVID MERIWETHER, Treas. | 


Home Office, - - Louisville, Ky. 


es SE OS odie vp bln ow siesieecucaeuecdes 2,703,032 12 
Surplus, 4 per cent..... ee ee ae ee 253,871 60 | 
Surplus, 4% per cent.... S dee Mate Ou 418,871 60 | 
Total Death Claims and Endowments Paid................ 2,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proof of death. 


ROBERT SIMPSON, State Agent Qhio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO. 
¢. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


| The Prudential ~* 


Ordinary and 
Industri ial | 
Profit-Sharing 
Life Insurance Policies. 


$50,000 to $15 








On Every Approved Plan. 


—— AGENTS WANTED. 
THE PRUDENTIAL INSURANCE CO. OF AMERICA. 


JOHN F. DRYDEN, President. 
Homme Office, NEWARK, N. J. 








HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO. 


1ss54 1s°Ss 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-four Years. 


Capital, .... - eee +s 100,000 Net Surplus,. .. $219,303.97 


Operates Generally in Indiana, Ohio, and Illinois. 
An *“*AGENTS’ ’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


NELSON REID, Special Agent for Ohio, Columbus, 


THE AMERIGAN FIRE ssuranct 


PHILADELPHIA, PA. 











CASH CAPITAL, - + 2 8 500,000.00 
Reserve for Reinsurance and all other claims, - - 1,513,076.99 
Surplus over all Liabilities, - - - 542,301.63 


TOTAL ASSETS, JAN. 1, 1898, $2, 675, 520.22 
THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 


Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. © 


wis, GERMAN AMERIGAN INSURANCE GOMPANY, 


OF NEW YORK. 


——-(TANUARY 1, 1898. 








Stocks and Bonds--Par Value $5,599,209.00. Market Value................ $6,969,603 00 
Cash in Banks and Office ............. . .. $286,133 96 
Cash in hands of Agents and in course of collection 494,981 10 
Accrued Interest not included in Market Values ‘ 10,981 06 
Real Estate owned bythe Company .... ......... 15,000 00 
Loans secured by mortgages on N.Y. City Real Estate... 58,000 00 865,096 12 
Total Assets SEE, PRT Perens i ere on $7,834,699 12 
CAPITAL STOCK (Invested in U.S. Bonds OTe eee 00 
Reserve Fund for Unexpired Risks eb acaeres (atin evitae Bebiebsawbenie’ 2,601,689 81 
BOOS I BG TINO BNIB ono oc occ 605sc  cedecrsceccedcceccocecevecs 302,614 43 
Reserve Fund forall other Claims... , hvrateehhoed ...» 251,395 50 
Net Surplus beyond all Liabilities....... teint T : EN" Sapa. 3,678,999 38 
$7,834,699 12 





WILLIAM N. KREMER, Cretan. 
LOUIS F. DOMMERICH, Vice-President. ARLES G. SMITH,, Secretary. 
ROBERT L. KLUM, EDWIN M. CRAGIN. Asst. Secretaries. 





PACIFIC DEPARTMENT: WESTERN ae s 
San Francisco, Cal. Chicago, | 
GEORGE H. TYSON, Manager. EUGENE CARY, Mgr., ROGERS ‘PORTER, Asst. Mgr. 
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| ~ AGENCIES —<«< 
PYS INSy, 


wn In all the Chief Cities, Towns and Villages 


YOUR*PROPERTY 
IN THE 


PHCENIX in the State. 


4, INSURANCE > WESTERN AND SOUTHERN DEPARTMENT, - - Race and George Streets, Cincinnati, 0. 


“a6 ee 
gp ea ate, 
. “ORD; 


Established March, 1857. 





H. M. MAGILL, General Agent. 
THEO. F. SPEAR, Ass’t Gen’! Agent, 











STANDARD M UTUAL FIRE COMPANIES. 























Thirty-Fourth Semi-Annual Financial Statement 
y 
10 | l | a OF THE 
RE ae Manufacturers’ and Merchants’ Mutual Insurance Company 
| | NSI | 2 A N () ROCKFORD, ILLINOIS. 
. 
H. W. PRICE, GEO. B. KELLEY, F. F. WORMWOOD, GEO. W. CARSE, 
PRESIDENT. VICE-PRESIDENT. TREASURER SECRETARY. 
OF SALEM, OHIO. 
— - JULY 1, 1898. 
Assets April, 1877, ° ° ° $50,000 ASSETS. LIABILITIES. 
Cash : $ 72,088 si po neem | oe - f. = | 
- - * : an ae & sosses x -ss of Adjustmetr 9,019 
Assets April, 1898, $750,000 Contingent. : : 377,577 00 9 Se tuserance tear 0 oar ma 
— cent. of Premiums 34,548 49 
° ® ® : il eee $149,666 41 Surplus above all Liabilities 399,922 04 
Does Exclusively an Agency Business. Agencies in all Suneniiiammaneiniiaiea aaa a 
the Cities and Principal Towns of Ohio. cee 
Losses paid since organization $757,699 69 
Scrip Dividend paid since organization. 8,952 84 
J. R. VERNON, Secretary. Cash Dividend paid since organization 92,234 28 
| 
Rj hl ey CHARTERED 1851. | Ineorporated April 17, 1876. Began Business October 2, 1876. 
ichlan ms 


a enranss overs Central Manufacturers Mutue! 


VAN WERT, OHIO. 
DIRECTORS: N. S. Reed, J.C. Larwill, H. R. Smith, J. W. Jenner, G. A. Clugston, 


H.C. Hedges, W. W.Cockley, A.C. Cummins, J. A. Rigby. Premium Notes $369,589.95. 


Assets, $1,600,000.00. Total Cash Assets $99,379. Net Cash Surplus $54,523. 





H. R. SMITH, President. R. SMITH, Secretary. 
H. V. OLNEY, President. F. W. PURMORT, Secretary. 





isaac. isos. | 


The Western Mutual Fire Ins. Co. RR aseaiainias adhe 


Writes Ohio Business On, strictly payee Note Plan. T he Mans ‘fie ld M utua l 
RECORD HALF- A- CE NTU RY | Fire Insurance Co. 


Shows that its members have obtained 
RELIABLE INSURANCE, | J. W. WaGneR, President. OF MANSFIELD, O. 
SOUND INDEMNITY. | J. M. Cook, Secretary. 
REASONABLE RATES, 
VERY LOW CoOsT, 


Averaging only 4% per cent. for last twenty years. 





Total Available Assets $484,650.58. 
Net Cash Surplus $12,909.61 





LOSSES PROMPTLY ADJUSTED AND PAID. 


W. R. ROSS. Pres. C. A. ROSS, Sec’y. JOS. S. CARTER, Gen’! Agt. Transacts an Agency Business in Ohio, 
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Michigan Mutual Life 
Insurance Company... 


Se ta tatat ch tatatet tahetetatatatateneacetatatanaees 


DETROIT, 
MICHIGAN. 


mm 


ORGANIZED 1867. 





* 
O. R. LOOKER, 


PRESIDENT. 


most favorable terms. 
JAS. H. CUMMINS, 


SECRETARY. 


Sad 


Write to the Company for particulars, or 
MR. M. J. MOONEY, 
Manager for Ohio, St. Marys, Ohio. 


Po: ee ee 


The WILLIATS TYPEWRITER. | 
New No. 2, for 1898. 


Visible Writing. 
Direct Inking. 
Best Work. 
Key-Board Lock. 
Easy Touch. 


Extreme 
Durability. 
Ball-Bearing 
rs ——- 
enomenal Speed. 
Permanent Alignment. 
Superior Manifolding. 


OLD MACHINES TAKEN IN 


PART PAYMENT. 


Full catalogue onapplication. Agents 
wanted in unoccupied territory. 

We havea few second-hand machines 

of other makes for sale; also sup- 

plies. 

EDWIN A. HARDIN & CO. 


SOLE DEALERS, 
409 Walnut St., Cincinnati, Ohio. 


Maryland Casualty Company, 


BALTIMORE. 
$500,000.00. 


MENTION THIS PAPER.) 





CASH CAPITAL, SURPLUS, $708,426.95. 


Writes desirable contracts covering 


Employers’ Liability, Workmen’s Collective, 
Public and Landlord’s Liability, Teams, 
Individual Accident, Plate Glass, Elevator, . “5 
Automatic Sprinkler, and Steam Boiler... . 


THE HIGHEST GRADE AND [MOST THOROUGH SYSTEM 
OF INSPECTIONS GUARANTEED ELEVATOR . 
AND STEAM BOILER POLICY-HOLDERS . 


The only ‘“‘NON-COMPACT” Company in Ohio and West Virginia. 


PRODUCINC ACENTS WANTED. 


BROWN & WATSON, General Agents Ohio and West Virginia, 
908 New England Building, Cleveland, Ohio. 


| We write all approved forms of contracts on the 
We have also a number of 


| new forms, introducing special and attractive features. 


“INSURANCE 


THERON F. GIDODINGS, 


GENERAL 
SUPERINTENDENT OF 
AGENCIES. 


N. B. — Good territory for good agents. 


ssi eatin alae ctiltiatia initiates 


: 
$ 
: 
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‘Mutual Recents Sead = 
~—_Life Association. 


FREDERICK A. BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 


° 


New business received in 1897, over $71,000,000. 
Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 


Confidential Executive Representative. Must he a 


man of experience in higher life insurance work and 
le unquestioned integrity. 


ADDRESS, 


ANDREW M. SWEENEY, 


| State Life Insurance Company, Indianapolis, Ind. 




















